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The market for future - fit building materials is becoming a structural driver of demand, investment, and competitive 
position across the construction value chain.

Across Europe, regulatory requirements, financial incentives and customer expectations are converging to reshape 
how buildings are designed, built and renovated . Carbon performance, environmental documentation, circularity and 
resilience are moving from ambition to implementation, with clear timelines toward 2030. This creates complexity across 
the value chain which must be navigated effectively. Recent shifts in EU regulatory appetite, including simplification effort s 
through omnibus initiatives and varying transposition willingness across member states may affect the pace, but the core 
legislative framework and market -driven forces behind the transition are expected to remain intact.

εἋ|ϠΡ͔ΘʤᶩεἋ̞ʤȹʓ˯̓ːἋʓ˯εφΡ˯ʀϠφ͔ΡἋ͔˅ἋʀϠ˯̞ʓ˯̓ːἋ̼ȹφʤΡ˯ȹ̞εᶻἋǋǙ ƾōἋËΡ͔ϠΘἋ͔ΘʤΡȹφʤεἋȹφἋφ˜ʤἋʈʤ̓φΡʤἋ͔˅Ἃφ˜˯εἋφΡȹ̓ε˯φ˯͔̓. Our 
customers and suppliers are increasingly asking the same questions: How fast is the market for future - fit building materials 
developing? Which product categories do we expect will see the strongest growth? How will regulatory and financial 
drivers influence demand, and what does this mean in practice for projects, portfolios and product strategies?

This report is designed to provide clear, evidence -based answers to those questions . It offers a structured outlook on 
the European market for future - fit building materials toward 2030, combining regulatory analysis, market dynamics and 
competitive perspectives across our seven markets. The insights go beyond compliance as they quantify growth 
expectations, identify where demand is accelerating, and clarify how sustainability requirements translate into commercial 
relevance for suppliers, builders and distributors.

By grounding sustainability insights in market data and forward - looking analysis, the report supports two core 
objectives . Firstly, it strengthens the commercial relevance of sustainability. Secondly, it provides guidance and 
transparency for customers, suppliers and partners on where we expect the market to develop, how product offerings are 
likely to evolve, and where the greatest opportunities for growth in future - fit building materials are emerging.

Ultimately, sustainability and commercial performance are becoming increasingly intertwined . Our ambition is to help 
make that transition tangible by translating complex requirements into actionable insights, supporting informed decision 
making, and positioning STARK Group as a trusted partner in delivering the future of sustainable construction.
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DISCLAIMER

PREPARATION AND INTENDED USE

This report has been prepared by The Footprint Firm and STARK Group. It is 
intended to support understanding of market developments in future - fit building 
materials. 

It does not constitute legal, financial, or professional advice, and should not be 
relied upon as a substitute for independent analysis or judgement.

DATA, ASSUMPTIONS AND LIMITATIONS

The analysis is based on a combination of STARK Group data, interviews, third -
party sources, regulatory documentation, and market assumptions available at the 
time of preparation. Where applicable, external data sources are referenced. 

All projections and estimates should be considered directional and indicative rather 
than precise forecasts.

FORWARD-LOOKING STATEMENTS

This report contains forward - looking statements, including projections regarding 
market development, regulatory implementation, and demand for future - fit building 
materials. 

These statements are based on current expectations, assumptions, and 
interpretations of available information and actual outcomes may differ materially 
from those expressed or implied.

REGULATORY UNCERTAINTY

The report reflects the expected trajectory of EU and national regulation, including 
but not limited to the Construction Products Regulation (CPR), Energy Performance 
of Buildings Directive (EPBD), and EU Taxonomy. 

Regulatory developments, implementation timelines, and national transposition may 
vary from current expectations. Such changes may materially impact the 
conclusions, timelines, and market projections presented in this report.

LIABILITY

To the fullest extent permitted by law, STARK Group and The Footprint Firm 
disclaim any liability arising from the use of, or reliance on, this report, including 
with respect to the accuracy, completeness, or fitness for purpose. Any decisions 
made based on this report are the sole responsibility of the user.

CONTACT INFORMATION

The Footprint Firm
Emil Skals, Partner  esk@thefootprintfirm.com
Tamás Kovács -Söderqvist , Manager  tko@thefootprintfirm.com
Kaisa Virolainen, Senior Associate  kvi@thefootprintfirm.com

STARK Group
Louise Askær -Hune, Senior Director 
Group Sustainability & ESG    la@starkgroup.dk
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Building materials sales 
linked to projects requiring  

environmental  
documentation will grow from 

~14% to ~40% by 2030 1

Environmental documentation is moving from 
a Nordic new -build niche to a European 
market standard  as regulation phases in 

mandatory requirements from 2026.

The entire building materials 
market is transitioning: all 

products will need to 
consider verified 

sustainability performance

Products without environmental data will 
decline from ~55% today to ~35% by 2030 2. 

As documentation becomes the baseline, 
differentiation shifts to lower - impact products.

Construction professionals 
need help navigating 

compliance, and their supply 
chain is the first place they 

will look 3

Facing a shortage of 2 million workers by 
2030, compliance is an added burden that 
builders will struggle to absorb 4. 40% of 

SMEs5 are concerned by compliance, 65% 
seek guidance from their distributor. First 

movers on data, tools and advisory will win.

Note: 1. Modelled by applying segment -specific adoption rates to STARK Group revenue, reflecting regulatory, certification, and market d emand and based on Euroconstruct  projections. ; 2.  Figures represent estimated share of building 
materials market value without verified environmental documentation (e.g. EPDs). Directional estimates based on analysis of r egulatory implementation timelines, supplier EPD readiness, and expected market adoption. Illustrative projections, 
not precise forecasts; 3. STARK DK 2025 Customer survey; 4.  European Construction Industry Federation (2025); 5. Small and medium -sized enterprises 



New EU requirements from 2026 create growing demand for environmental data across building materials
1. EU legislation is raising sustainability requirements across the building materials market, with new requirements taking effect between 2026 and 2032 . The 

Construction Products Regulation (CPR)  phases in environmental data from 2026 . The Energy Performance of Buildings Directive (EPBD)  requires whole - life carbon 
disclosure from 2028 and limit values from 2030 . In the Nordics, this is already a condition of doing business.

2. Regulation  is the primary driver toward 2030, but the transition covers more than carbon.  Indicators  expand through toxicity, water, circularity, and supply chain 
transparency. While regulation is the primary near - term driver, adapting to climate change  will grow in significance through the 2030s.

By 2030, demand for sustainability documentation will reach across segments, geographies, and project types
3. Requirements that today apply mainly to large builders  in Nordic new build will extend to SMEs, renovation, and continental European markets by 2030.  

Markets are at different stages (Nordics lead by 2 -4 years) but all European markets are expected to converge post 2030 .

4. Across building materials markets, the share of sales linked to projects with environmental documentation requirements is exp ect ed to grow from ~14% to 
~40% by 2030 as requirements broaden across segments and geographies 1.

The entire building materials market is transitioning: all products will need to consider sustainability performance
5. The transition is not restricted to a niche. The revised CPR requires environmental data declarations across 36 product families from 2026, and the EPBD 

introduces whole - life carbon disclosure from 2028 with binding limits from 2030. Products without verified data are expected to decline from ~55% today to ~35% 
by 2030 2.

6. Future - fit building materials  must meet rising standards of documentation , lower - impact, climate  resilience , and reliable  supply . Documentation is the 
immediate baseline, but as requirements tighten, competitive advantage will shift to products that deliver better performance  on carbon, toxicity  and circularity. The 
bar across all four pillars will continue to rise, and what qualifies today will not be sufficient by 2030.

The transition creates opportunity across the value chain
7. The opportunities are tangible for manufacturers, builders, and distributors. Manufacturers who lead on verified data and lower - impact products secure market 

access as requirements tighten. Builders who build compliance capability early reduce friction and win in regulated segments (40 % of SMEs in Denmark are already 
concerned about keeping pace). For distributors, documentation and advisory capability will be a competitive differentiator: 65%  of customers in frontrunner 
markets already seek sustainability guidance from their merchant.

Notes : 1. Modelled by applying segment -specific adoption rates to STARK Group revenue across product categories, customer segments, and pr oject types. Market development and project mix are based on Euroconstruct  projections.  
Projections reflect the expected timing, scope, and requirements of EU and UK regulation across core customer segments and pr oject types; 2.  Estimated share of building materials market value without verified environmental 
documentation (e.g. EPDs). Directional estimates based on analysis of regulatory implementation timelines, supplier EPD readi ness, and expected market adoption. Illustrative projections, not precise forecasts
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THE EUROPEAN BUILDING SECTOR IS ENTERING A PERIOD OF 
TRANSITION DRIVEN BY GREEN EU LEGISLATION

Sources ᶿἋ|ϠΡ͔Θʤȹ̓Ἃf͔̼̼˯εε˯͔̓ᶿἋᶬă̓Ἃ˅͔ʈϠεᶿἋ|̓ʤΡːгἋʤ˅˅˯ʈ˯ʤ̓ʈгἋ˯̓ἋʀϠ˯̞ʓ˯̓ːεᶭἋᵻᴝᴛᴝᴛᵼ᷂Ἃ|ϠΡ͔Θʤȹ̓Ἃf͔̼̼˯εε˯͔̓Ἃň͔˯̓ἋƾʤεʤȹΡʈ˜Ἃfʤ̓φΡʤἋᶬǙʤʈ˜͔̓-econo mic and environmental assessment of construction and demolition waste management in the 
|ϠΡ͔Θʤȹ̓ἋǦ̓˯͔̓ᶭἋᵻᴝᴛᴝᴠᵼ᷂Ἃă̓φʤΡΡʤːἋ|ϠΡ͔ΘʤᶻἋᶫǋϠεφȹ˯̓ȹʀ̞ʤἋȹ̓ʓἋʈ˯ΡʈϠ̞ȹΡἋʈ͔̓εφΡϠʈφ˯͔̓ᶭἋᵻᴝᴛᴝᴠᵼ9

01 EXECUTIVE SUMMARY

2026 -2030, THE BUILDING MATERIALS MARKET IS 
SUBJECT TO INCREASING SUSTAINABILITY DEMANDS 

The European construction industry faces a significant transformation as EU 
climate and energy legislation enters implementation. By 2030, mandatory 
requirements for environmental documentation, carbon performance, and broader 
sustainability indicators will apply to most construction products on the EU market. 
This will change what data manufacturers must provide, what products builders 
can specify, and what role distributors play in bridging the two.

While the Nordics are 2 -4 years ahead, with binding carbon limits already in 
force in Denmark and Finland, the rest of Europe must follow : the EPBD (Energy 
Performance of Buildings Directive) requires whole - life carbon disclosure from 
2028, and the CPR (Construction Products Regulation) phases in mandatory 
environmental data from 2026 across 36 product families, with the earliest 
requirements on concrete, steel, cement, and insulation. Doors, windows, timber, 
glass, and masonry following by 2028 -2029. Lighter categories (adhesives, fixings, 
membranes, sealants) follow later. 

For manufacturers , verified product data shifts from voluntary to a condition of 
market access, and innovation toward lower - impact products becomes a 
competitive necessity. For distributors , those who build data infrastructure and 
advise customers on compliant product choices will strengthen relevance and 
relationships; those who do not, risk losing specification access. For builders , the 
documentation burden grows year on year, and SME builders will depend on their 
suppliers to help them navigate requirements.

Carbon documentation is the leading edge of this transition because it is the 
first dimension to become mandatory at both building level (EPBD) and product 
level (CPR). But the broader shift covers multiple sustainability dimensions 
simultaneously.

The CPR's three -wave indicator rollout expands from climate change impacts 
(2026) through acidification, eutrophication, ozone depletion, and water 
consumption (2030) to human toxicity, ecotoxicity, land use, and resource 
depletion (2032). The EU Taxonomy's "Do No Significant Harm" criteria require 
that construction projects demonstrate compliance across all six environmental 
objectives, not just climate. National regulation adds further layers: Denmark's 
selective demolition rules address circularity, Sweden's chemical content systems 
(e.g., BASTA) address toxicity and hazardous substances, and the UK's 
Biodiversity Net Gain requirement addresses ecosystem impact.

For the building materials market, this means that the documentation and 
performance bar is rising across multiple fronts.  Manufacturers will need to 
provide verified data across an expanding set of indicators. Builders will need to 
source products that meet increasingly specific environmental criteria. And 
distributors will need to help both sides navigate a compliance landscape that is 
becoming more layered and more complex with each passing year.

BEYOND CARBON: THE TRANSITION COVERS 
MULTIPLE DIMENSIONS



Sources ᶿἋŪ͔Ρʓ˯ʈἋǋϠεφȹ˯̓ȹʀ̞ʤἋf͔̓εφΡϠʈφ˯͔̓ᶻἋʈ͔Ϡ̓φΡ˯ʤεᶩἋː͔СʤΡ̼̓ʤ̓φȹ̞Ἃȹ̓ʓἋËΡʤʤ̓Ἃ^Ϡ˯̞ʓ˯̓ːἋf͔Ϡ̓ʈ˯̞ἋХʤʀε˯φʤεᶻἋːΡʤʤ̓ἋʈʤΡφ˯˅˯ʈȹφ˯͔̓Ἃεʈ˜ʤ̼ʤἋХʤbsites
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THE TRANSITION IS REAL ACROSS ALL STARK GROUP 
MARKETS, BUT THE PACE VARIES SIGNIFICANTLY

NORDICS GERMANY AND AUSTRIA THE UNITED KINGDOM

The Nordics are 2 -4 years ahead of the EU 
baseline .    

Denmark  has had binding embodied carbon limits 
since 2023 and is already on its second round of 
tightening, with thresholds moving toward 5.8 kg 
fſẇʤᶍ̼ṖᶍгʤȹΡἋʀгἋᴝᴛᴝᴦᶼἋFinland  introduced 
mandatory climate declarations with limit values from 
January 2026, with tightening in 2029. Norway  has 
mandatory carbon disclosure and strong 
certification -driven demand, with binding limit values 
under consultation. Sweden  has required climate 
declarations since 2022 and operates the most 
advanced product documentation infrastructure in 
Europe, including chemical content systems with no 
equivalent elsewhere. In these markets, 
environmental documentation is already a condition 
of doing business in new construction, and the 
requirements are extending toward renovation and 
SME segments.

Germany and Austria are building the regulatory 
framework but lag on implementation

Germany  is transposing the EPBD through the 
Building Modernisation Act (GMG), with whole - life 
carbon disclosure expected from 2028, implemented 
at minimum ambition. Austria  follows a parallel 
trajectory with additional complexity from its federal 
structure. In both markets, demand for environmental 
data today is concentrated in the certified 
commercial segment (DGNB, QNG, BNB), while the 
broader SME contractor market has had limited 
exposure. The CPR and EPBD will change this 
structurally from 2028, but the transition window is 
compressed relative to the Nordics.

Although outside the  EU regulatory framework, the 
UK faces converging market -driven requirements

In the United Kingdom , embodied carbon remains 
nationally unregulated, but the London Plan 
mandates whole - life carbon assessments for major 
developments, BREEAM V7 (2025) strengthens 
embodied carbon criteria and EPD (Environmental 
Product Declaration) requirements, and PAS 2080 is 
embedded in infrastructure procurement. The market 
is bifurcated: London and commercial segments are 
advanced, while regional and residential segments 
remain largely unaffected. The Construction Products 
Reform White Paper (February 2026) signals 
movement toward stricter product data requirements, 
and the Part Z proposal backed by over 150 industry 
organisations calls for mandatory reporting followed 
by binding limits.



Notes : 1. Heatmap indicates the estimated share of market value within a segment where verified environmental data is required (e.g. EP D, EU Taxonomy criteria). High: >60%. Medium: 31 -60%, Low: 5 -30%; 2.  EU Taxonomy activity 7.2 
Renovation of existing buildings; 3.  Working Document -  Supporting life -cycle approaches to decarbonise European buildings (2026); 4 . Estimated total market size of EU Taxonomy eligible construction projects. 
Sources : STARK Group analysis
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THE TRANSITION STARTS WITH LARGE BUILDERS IN NEW 
BUILD, REACHING SMES & RMI IN ALL REGIONS BY 2030

Today, documentation requirements are concentrated in 
Nordic large contractor new build, but exposure broadens 
significantly by 2030 as EPBD, national carbon limits, and 
certification pull SMEs, renovation, and continental 
European markets into scope . The EU Taxonomy 
renovation activity 2 and the Commission's March 2026 Staff 
Working Document 3 on whole - life carbon signal that major 
renovations will also face documentation requirements.

EU Taxonomy adds a finance -driven demand layer 
estimated at roughly EUR 65bn 4 across the seven markets 
covered in this report.  This brings about cascading 
documentation requirements independently of regulation ᶒ 
for both new build and renovation.

As documentation broadens, every part of the value chain 
must adapt.  Manufacturers  need verified data across more 
categories. Builders  face compliance in segments where it 
previously did not apply. And distributors  who can provide 
documentation, advisory, and compliant product choices 
across the full breadth of the market will be best positioned 
toward 2030.

High Medium Low Not exposed

LARGE 
CONTRACTOR SME

NEW-
BUILD

Nordics

Germany 
& Austria

UK

RMI

Nordics

Germany 
& Austria

UK

LARGE 
CONTRACTOR SME

NEW-
BUILD

Nordics

Germany 
& Austria

UK

RMI

Nordics

Germany 
& Austria

UK

CONSTRUCTION MARKET EXPOSURE TO ENVIRONMENTAL 
DOCUMENTATION REQUIREMENTS BY SEGMENT

AS DOCUMENTATION BROADENS, 
STAKEHOLDERS MUST ADAPT

Exposure to documentation requirements 1

2026 2030



Notes : 1. Modelled by applying segment -specific adoption rates to STARK Group revenue across product categories, customer segments, and pr oject types. Adoption rates are based on regulatory requirements, certification schemes, and 
contractor demand, assuming implementation of planned EU (EPBD, CPR, EU Taxonomy) and UK frameworks in line with current time lines. Market development and project mix are based on Euroconstruct  projections. 2.  STARK DK 2025 
Customer survey

12
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^ȖἋᴝᴛᴟᴛᶻἋḉᴠᴛỤἋſÇἋǋǙ ƾōᶩǋἋ^ǦǋăŪ|ǋǋἋȉăŗŗἋ^|ἋŗăŪō|qἋǙſἋ
PROJECTS REQUIRING ENVIRONMENTAL DOCUMENTATION

BUILDING MATERIALS MARKET VALUE LINKED TO 
PROJECTS WITH DOCUMENTATION REQUIREMENTS 1

Building materials sales linked to projects requiring  environmental  
documentation will grow from ~1 4% to ~40% by 2030. As requirements extend 
beyond the Nordics and into SME and renovation segments, this unlocks growing 
demand across the value chain: for verified product data from manufacturers, for 
compliance -ready builders , and for distributors who can offer documented 
products and guide customers through an increasingly complex landscape.

Builders  in regulated markets  (e.g. DK)  already turn to their building merchant to  
help navigate  compliance  ᶒ a pattern expected to  replicate  across markets. This 
is an opportunity for the entire value chain: manufacturers who invest in lower -
impact products gain specification preference, builders  who master documentation 
win in growing regulated segments, and distributors who make compliance easy  
become indispensable partners in a more complex market.

COMPLIANCE CREATES CHALLENGES AND 
OPPORTUNITIES ACROSS THE VALUE CHAIN

86%
60%

14%
40%

2026 2030

Environmental data required Not a hard requirement

Estimated share of building materials sales linked to projects 
requiring environmental documentation

Share of SMEs who are 
concerned about meeting 

climate requirements 2

40 %

Share of SMEs who seek 
compliance advice from their 

ʀϠ˯̞ʓʤΡεᶩἋ̼ʤΡʈ˜ȹ̓φ2

65%



Notes : 1. See detailed product maturity levels descriptions in the Market Opportunities section on page 37   2. Estimated share of building materials market value without verified environmental documentation (e.g. EPDs). Directional 
estimates based on analysis of regulatory implementation timelines, supplier EPD readiness, and expected market adoption. Ill ustrative projections, not precise forecasts.
Source : STARK Group analysis  
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THE TRANSITION IS NOT CONFINED TO A NICHE PRODUCT 
SEGMENT, BUT BEST DESCRIBED AS A MATURITY SPECTRUM 

THE TRANSITION IS A PROGRESSIVE SHIFT ALONG A 
MATURITY SPECTRUM

LEVEL 0

UNVERIFIED 
PRODUCT IMPACT

Products without 
verified environmental 
data declaration.

LEVEL 1

TRANSPARENT 
DOCUMENTATION

Products with verified 
EPD and other 
environmental data.

LEVEL 2

LOWERᶒIMPACT 
PRODUCTS

Improved products with  
meaningfully lower  than 
average  impact.

LEVEL 3

NEXTᶒGENERATION 
PRODUCTS 

Fundamentally lower  
impact products (e.g. 
bio-based or circular)

The building materials market is undergoing a structural shift from predominantly 
unverified to predominantly documented and lower - impact . Today, over half of the 
market by sales value lacks verified environmental data. By 2030, this declines to roughly a 
third as CPR, EPBD, and national regulations phase in. By 2040, unverified products are 
expected to represent less than 15% of the market.

The growth story is not in documentation alone.  While the documented segment grows 
steadily through 2030 as products move from unverified to verified, the real shift in the 
2030s is from documented to lower - impact. Lower - impact products, those demonstrating 
performance below the category average, become the largest single segment by 2040. 
Next -generation materials (mass timber, bio -based, circular) grow from a marginal share 
today to a meaningful segment, though still not the mainstream.

This report uses a four - level framework to describe where products sit today and where 
they are heading 1

BUILDING MATERIALS MARKET IN 
TRANSITION 2

0%

25%

50%

75%

100%

Building materials market
(sales share) 2

2025 2030 2035 2040

Unverified impact Documented Lower - impact Next -generation

Estimated transition dynamic of the building materials market based 
on EU regulatory requirements, implementation timelines and supplier 
documentation readiness.



Notes : 1. Market estimates and projections are based on regulatory implementation, supplier readiness and expected customer demand
Source : STARK Group analysis  14
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NORDICS LEAD IN COMPLIANCE MATURITY, WITH OTHER 
REGIONS CONVERGING POST 2030

ESTIMATED MARKET MATURITY DISTRIBUTION BY REGION
2026 -2040

DYNAMICS SHAPING THE 
TRANSITION

0

25

50

75

Estimated share of 
sales revenue (%)

L0 L1 L2 L3

Nordics Germany & Austria United Kingdom

0

25

50

75

L0 L1 L2 L3
0

25

50

75

L0 L1 L2 L3

Documentation becomes the baseline everywhere, 
with the Nordics currently leading the market . The 
majority of the Nordic market is already documented 
in 2026 while the bulk of Germany and Austria 
remains unverified. The Nordics largely complete the 
documentation shift by 2030. 

The competitive frontier shifts from 
documentation to performance.  In 2026, the 
challenge is getting products documented. By 2030 
in the Nordics and over the following decade across 
all regions, the question becomes whether a product 
outperforms its category average. Lower - impact 
products are expected to become the dominant 
segment everywhere by 2040.

By 2040, the regions converge . The substantial gap 
in undocumented products between the Nordics and 
Germany in 2026 narrows significantly by 2040. The 
remaining differences are in the performance mix: 
Nordic markets are expected to maintain a lead in 
lower - impact and next -generation product adoption.

L0: Unverified impact . Products without verified environmental data. No lifecycle information available to customers. 
L1: Transparent documentation . Products backed by a verified EPD, environmental impact and traceability where applicable.
L2: Lower impact products.  Improved versions of standard products that demonstrate meaningfully lower impact than the category average 
L3: Next generation products.  Products that represent a fundamental shift in material approach. 

2026 Current estimate 2030  Qualitative estimate 20 4 0  Illustrative projection



Source : STARK Group analysis  15
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BEYOND 2030, FUTURE - FIT PRODUCTS MUST MEET RISING 
STANDARDS ON DOCUMENTATION, IMPACT, AND RESILIENCE

TRANSPARENT DOCUMENTATION
Verified environmental data (EPDs, chemical content 
declarations, traceability, EU Taxonomy criteria) so 
customers can meet regulatory and project - level 
requirements. Emerging requirements on forced 
labour and supply chain due diligence may add a 
further product - level documentation layer.

LOWER ENVIRONMENTAL IMPACT
Products that are documented and demonstrate 
measurably better performance than the category 
average across relevant indicators. Competitive 
advantage shifts to products that can demonstrably 
help reduce the environmental footprint of 
construction across categories.

CLIMATE ADAPTATION
Products  that help buildings withstand intensifying 
physical climate risks: extreme heat, flooding, storms, 
and moisture. Europe is warming twice as fast as the 
global average, and asset owners and insurers are 
increasingly factoring physical resilience into material 
specifications and building design.

RESILIENT SUPPLY
Securing product availability through supplier 
engagement, strategic diversification, and reduced 
exposure to high - risk supply chains. Resilience and 
sustainability are increasingly the same agenda, and 
for distributors, a future - fit supply chain is a 
precondition for a future - fit product range

ǋǙ ƾōᶩεἋ˅ϠφϠΡʤ- fit framework is built around 
four pillars that together describe what the 
market will require from building materials 
over the coming years towards 2030 and 
2040.

Importantly, future - fit is not a static label. The 
four pillars define the overall frame, but the bar 
within each pillar will continue to rise. As carbon 
limits tighten, circularity requirements become 
binding, and broader environmental indicators 
enter mandatory reporting, products across all 
categories will need to evolve ᶒ pushing toward 
lower emissions, greater circularity, reduced 
toxicity, and improved biodiversity outcomes. 

What qualifies as future - fit today will not be 
sufficient by 2030, and what meets the bar in 
2030 will face higher expectations in the 
decade that follows. The framework is designed 
to reflect this: it describes the direction of travel, 
not a fixed destination.



Note: Based on report analysis, see Full Report p.50 for further information16
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THE TRANSITION CREATES REAL OPPORTUNITY 
FOR EVERY ACTOR IN THE VALUE CHAIN

MANUFACTURERS
Manufacturers who provide verified, 
product - level sustainability data and 
progressively lower environmental 

impacts will secure market access and 
remain specification -competitive as 

requirements tighten.

DISTRIBUTORS
Distributors will play a critical role by 
translating complex regulatory and 

sustainability requirements into 
accessible product choices, 

documentation and guidance for 
customers across markets.

BUILDERS
Builders face a growing compliance and 

documentation burden and will increasingly rely on 
suppliers and distributors to identify products that 
meet regulatory, certification and project -specific 

sustainability requirements. Those who navigate this 
well gain access to regulated and certified projects.



KEY MARKET 
DRIVERS
This section outlines the key drivers reshaping 
the building materials market. It explains how 
regulation, finance, and market expectations 
are converging to increase requirements on 
environmental performance and 
documentation, driving a fundamental shift in 
how products are specified and supplied.

02

17



Notes: 1) The Energy Performance of Buildings Directive 2) The Construction Products Regulation 
Sources: European Commission, STARK analysis
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02 DRIVERS

REGULATION IS RAISING THE BAR ACROSS ALL PRODUCTS 
WITH CLEAR NUANCES IN AMBITION 

REGULATION IS THE MAIN DRIVER 
Regulation, most notably EPBD 1 and CPR2 in the EU, is 
increasingly addressing emissions from embodied 
carbon and lifting the minimum requirements for all 
products. Beyond carbon, the EU Taxonomy sets 
clear criteria for circularity, biodiversity, water and 
pollution.

MATURITY VARIES BY COUNTRY
Countries proceed at different paces in regulatory 
implementation, with Denmark having imposed 
carbon limits from 2023, while other markets, like 
Germany, follow the EU timeline of imposing first 
carbon limits in 2028. This significantly shapes 
demand across markets.

DIFFERENTIATED DEMAND
SMEs are largely driven by regulation, while large 
actors are requiring proof of sustainability 
performance for EU Taxonomy, green building 
certifications and public procurement. However, the 
requirements will cascade down to SMEs who supply 
to these actors.

PORTFOLIO-WIDE TRANSITION
Emerging sustainability documentation requirements 
will affect all construction products, making data 
infrastructure and tools an immediate priority. Stricter 
regulations will demand robust documentation of 
product sustainability indicators in EPDs, with a key 
role for distributors to support compliance.

CHANGES IN PRODUCT DEMAND
Extreme weather events are raising the bar for what 
buildings must withstand, and this will drive further 
change in future demand towards resilient material 
properties.

SUPPLY CHAINS NEED PROTECTION
Increasing volatility in the world adds pressure on 
global supply chains, making supplier collaboration 
and diversification key considerations for ensuring 
availability of supply.



SIX DRIVERS ARE ACCELERATING EUROPE'S TRANSITION TO 
FUTURE- FIT BUILDING MATERIALS
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02 DRIVERS

DIRECT REGULATIONS ON 
BUILDING MATERIALS

EU goals are cascading into 
regulations such as the Energy 
Performance of Buildings 
Directive (EPBD)  and the 
Construction Products 
Regulation (CPR) , introducing 
mandatory disclosures in 
building codes, driving demand 
for low -carbon materials.

01
CIRCULARITY  & WASTE 
REGULATION

The forthcoming Circular 
Economy Act is expected to 
shift the focus toward material 
reuse and value retention, 
introducing legally binding 
obligations anticipated to include 
recycled -content requirements 
and stricter recovery 
definitions.

02
GREEN FINANCE & CARBON 
PRICING MECHANISMS

Asset owners are incentivised to 
align with EU Taxonomy for 
favourable financing conditions, 
while the costs of carbon 
emissions are embedded into 
key building materials through 
the Emission Trading System 
(ETS) and the Carbon Border 
Adjustment Mechanism .

03
CERTIFICATIONS & 
COMMITMENTS

Green building certifications like 
BREEAM, LEED, and DGNB can 
command rental premiums and 
attract capital, while corporate 
commitments such as Science 
Based Targets initiative (SBTi)  
drive asset owners and 
developers to decarbonise their 
portfolios.

04
CLIMATE CHANGE 
ADAPTATION

Climate change is driving 
demand for adaptation 
measures , while increasing 
physical risks compel asset 
owners to futureproof buildings 
against extreme weather to 
maintain asset values and 
insurability.

05
SUPPLY CHAIN 
RESILIENCE

Disruptions due to resource 
scarcity and geopolitical events 
are driving demand for locally ᶒ
sourced materials, diversified 
supplier networks, and 
transparent traceability systems 
to ensure project continuity .

06

PRIMARY DRIVERS SECONDARY DRIVERS



Notes: 1. DPP: Digital Product Passports , 2. BIM: Building Information Management 20

02 DRIVERS

KEY PRIMARY DRIVERS: 01 - 03

# DRIVER PRODUCT IMPLICATIONS CUSTOMER PERSPECTIVE IMPACT TIMING APPENDIX

01

Energy 
Performance 
of Buildings 
Directive 
(EPBD)

Å Verified EN 15804+A2 EPDs required for 
products contributing to whole - life carbon 
(WLC) calculations

Å Tightening GWP limits shift demand from 
ᶬʓ͔ʈϠ̼ʤ̓φʤʓᶭἋφ͔Ἃ̞͔ХʤΡ-carbon products

Å Large developers and commercial builders lead 
due to WLC disclosure for buildings >1,000 m²

Å Earlier and stronger pull in frontrunner markets 
with binding limits (e.g. DK)

2026: National transposition drives early 
specification shifts

2028ᶒ2030: Zero -emission public buildings (2028) 
and mandatory WLC disclosure with GWP limits

EPBD deep 
dive pp.61ᶒ
63

01

Construction 
Products 
Regulation
(CPR)

Å EN 15804+A2 -aligned EPDs become a 
baseline market -access requirement

Å Digital readiness (DoPC, DPP -compatible 
data) differentiates suppliers as indicator 
scope widens

Å All customer segments indirectly affected
Å Compliance obligation sits with 

manufacturers/importers
Å Distributors should simplify access for customers

2026: Mandatory climate (GWP) indicators apply

2029ᶒ2030: Digital Product Passports expected

2030ᶒ2032: Additional indicators phased in

CPR deep 
dive pp.64 ᶒ
66

02
Circular 
Economy Act 
(CEA)

Å Products must document reusability, 
recyclability and modularity (aligned with DPP)

Å Recycled -content targets guide product 
secondary raw material content

Å Demand for take -back and recycling solutions 
likely from large customers and projects subject 
to selective demolition requirements

Å As requirements roll out, all customers are 
affected, creating an opportunity for distributors 
to enable compliance

2026: Legislative proposal provides clarity on 
requirements

2028ᶒ2030: Progressive rollout via EU and national 
circularity strategies

Circularity 
deep dive 
pp.68ᶒ70

03
EU 
Taxonomy, 
ETS & CBAM

Å Rising demand for products meeting 
Taxonomy thresholds with appropriate 
ʓ͔ʈϠ̼ʤ̓φȹφ˯͔̓ἋᵻᶬφȹЮ͔͔̼̓гἋʓʤʈ̞ȹΡȹφ˯͔̓ᶭᵼ

Å Carbon - intensive raw materials (e.g. steel) 
increase in cost, shifting demand toward 
low-carbon alternatives

Å Large developers and asset owners driven by 
cost of capital affected by Taxonomy alignment

Å ETS/CBAM Cost pass - through visible in steel and 
cement, cascading down supply chains

Å Reporting burden can cascade to smaller 
suppliers

2026: All mechanisms in place; ETS and CBAM 
begin tightening 

2026ᶒ2032: Phasing -out of free ETS allowances 
increases emission costs progressively toward 2034

Green 
finance 
deep dive 
pp. 71ᶒ74
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KEY SECONDARY DRIVERS: 04 - 06

# DRIVER PRODUCT IMPLICATIONS CUSTOMER PERSPECTIVE IMPACT TIMING APPENDIX

04 Certificates & 
commitments

Å Demand for documented low - impact products 
supporting building certifications i.e. DGNB, 
BREEAM, LEED (carbon, circularity, indoor air 
quality)

Å Material suppliers enabling easy compliance 
become preferred partners

Å Large customers (commercial, high - rise, 
large-scale new build) are the primary segment 
interested in voluntary certifications and Scope 
3 decarbonization

Å SMEs indirectly affected if they are 
subcontractors and requirements are cascaded

<present: Voluntary sustainable building 
certifications have inspired the building legislation

2024: SBTi Buildings Criteria published, explicitly 
including embodied -carbon targets for materials

Continuous: Certifications and corporate targets 
evolve continuously and are expected to stay 
ahead of regulation

Certifications 
deep dive 
pp.76 -77

05
Climate 
change 
adaptation

Å Higher performance requirements within 
mainstream products (thermal, moisture, fire, 
impact)

Å Growth in select categories: draining pipes, 
insulation, roofing and waterproofing 
membranes, sealants, treated timber

Å Earlier uptake by builders serving asset owners 
and investors managing physical climate risk

Å SMEs adopt more gradually, responding to 
codes, customer demand, cost and ease of 
implementation

2026ᶒ2030: Heatwaves, flooding and storms 
account for ~90% of EU climate - related 
economic losses

2030+: Increased risk of intensified physical risks

Climate 
adaptation 
deep dive 
pp.78ᶒ79

06 Supply chain 
resilience

Å Exposure to price volatility in fossil - fuel -based 
products (plastics, bitumen, etc.)

Å Energy- intensive products exposed to volatility 
unless renewable energy roll -out accelerates

Å Builders prefer reliable, well - known products; 
supply disruptions or price volatility can delay 
projects or impact project economics

Near term: Supply -chain disruption ranked among 
top global risks

Post-2030: Manufacturing must largely move 
away from fossil energy

Supply -chain 
deep dive 
p.80



Notes: 1) Depending on building type; hospitals have the highest threshold of 29 kgCO2/m2/yr. 
ǋ͔ϠΡʈʤεᶿἋŪ͔Ρʓ˯ʈἋǋϠεφȹ˯̓ȹʀ̞ʤἋf͔̓εφΡϠʈφ˯͔̓ᶻἋʈ͔Ϡ̓φΡ˯ʤεᶩἋː͔СʤΡ̼̓ʤ̓φȹ̞Ἃȹ̓ʓἋËΡʤʤ̓Ἃ^Ϡ˯̞ʓ˯̓ːἋf͔Ϡ̓ʈ˯̞ἋХʤʀε˯φʤε

22

02 DRIVERS

STARK MARKETS ARE MOVING AT DIFFERENT PACES IN 
EMBODIED CARBON REGULATION ᶒ DK, FI AND SE LEADING  

Slow adapters Leaders

GERMANY
EUᶒdriven policy via new GMG (Building 
Modernisation Act, in force before July 
2026) 
ἫἋGWP disclosure and limits expected in 
line with EPBD deadlines (2028 ᶒ2030)

UK** 
Moderate ambition, slow regulation
ἫἋNo binding embodied carbon laws, but 
London Plan mandates WLC assessments. 
Future Homes Standard (Dec 2026) targets 
75% operational emissions reduction. 
Biodiversity Net Gain mandatory since 2024

DENMARK
Mandatory national carbon 
limits since 2023 and 
mandatory LCA for all new 
builds 2025: ~7 kgCO 2/m 2/yr 
Ą limits tightening to 5.8 kg by 
2029

SWEDEN
Mandatory climate declarations 
2022
ἫἋCarbon limits possibly delayed to 
2030. Most advanced 
documentation landscape in STARK 
Group markets

NORWAY*
Mandatory GHG reporting since July 
2022. No carbon limits yet 
ἫἋË͔СʤΡ̼̓ʤ̓φἋΘΡ͔Θ͔εʤʓἋʀ˯̓ʓ˯̓ːἋ
limit values in early 2025, currently 
under consultation

FINLAND
Mandatory climate declarations since 2025 
and carbon limits of 16 -291 kgCO2/m 2/yr 
since 2026. Helsinki already enforcing 
stricter 14 kg limit
ἫἋTightened to 12 -28 kg fſẇʤ/m²/yr from 
2029

AUSTRIA
EPBD transposition via OIB Guidelines 
done in 2025/2026
ἫἋſă^ἋËϠ˯ʓʤ̞˯̓ʤἋᴤἋᵻʤ̼ʀ͔ʓ˯ʤʓἋ
carbon/sustainability) expected 2027. 
GWP disclosure and limits expected in 
line with EPBD deadlines (2028 ᶒ2030)

Leaders and slow adapters among STARK markets of embodied carbon regulation
* Not an EU market, but follows most EU timelines
ḜḜἋŪ͔φἋȹ̓Ἃ|ǦἋ̼ȹΡ̕ʤφᶻἋʓ͔ʤἐᶩφἋ˅͔̞̞͔ХἋ̼͔εφἋ|ǦἋ
timelines



DENMARK IS FRONTRUNNER IN CARBON LIMITS, LEADING TO 
PRESSURE ON BUILDERS, ENGINEERS AND ARCHITECTS

Sources: BR18, Nordic Sustainable Construction, State of Green23

02 DRIVERS | DENMARK

DENMARK LEGISLATIVE OVERVIEW

Å Mandatory embodied carbon limits since 2023 
(BR18), currently at ~7.1 kg fſẇʤ/m²/year. 
Denmark is the first mover in EU with carbon limits 
and has already tightened them once with a clear 
trajectory toward ~5.8 kg fſẇʤ/m²/year by 2029 

Å Broad scope across nearly all new buildings, with 
differentiated thresholds by typology.  
Requirements apply to e.g. offices vs. residential, 
reflecting building ᶒspecific carbon profiles.

Å Full lifecycle assessment required over 50 years.  
LCA must cover modules A1 ᶒA3, B4, B6, C3ᶒC4, 
and A4 -5 separately, embedding whole ᶒlife carbon 
thinking in design.

Å Separate construction cap. Separate limit of 1.5 kg 
(1.1 kg by 2029) on construction phase (A4 ᶒ5) 
places scrutiny on transport, site processes, waste 
and packaging of materials. 

Å EN 15804+A2 EPDs emerging as standard.  The 
Danish Building Agency provides a free calculation 
tool, LCAbyg , which requires EN 15804+A2 ᶒaligned 
EPDs.

Å Regulation backed by strong industry alignment. 
Carbon limits have been actively supported by 
industry players, signalling high market maturity. 

Å Policy structurally favours reused materials. 
Reused products are treated as zero ᶒemission in 
LCA, supporting secondary material markets.

Å Ambitious circularity and mandatory selective 
demolition from 2025 . Requires preᶒdemolition 
material mapping and separation to maximise reuse 
and highᶒquality recycling. Government aims to 
scale reuse and recycling from near 0% to 60%

VOLUNTARY CERTIFICATION SCHEMES

Å DGNB is the dominant certification standard in Denmark. >50% of  all new construction in 
Denmark with a value over DKK 30 million are DGNB ᶒcertified. 

Å Covers full sustainability performance. DGNB includes lifecycle carbon, circularity, indoor 
climate, lifecycle cost and broader ESG dimensions. The 2025 update included performance 
verification one year after operationalisation, increased focus on circularity and renovation, 
and full integration of EU taxonomy criteria. 

Å Strong and growing market adoption . The number of certified and pre ᶒcertified Danish 
projects has grown from 97 in 2021 to 750 in 2026. 

Å Other schemes (LEED, BREEAM, Nordic Swan) are present but play a secondary role . They 
are mainly used for specific building types or projects targeting international investors.

FINANCIAL INCENTIVES

Å No direct subsidies for low -carbon material selection . Existing programmes mainly support 
renovation activity and heating system upgrades but remain largely material ᶒagnostic. 

Å Sustainable material demand is primarily driven by regulation and compliance . Carbon 
limits and LCA requirements, together with developer and contractor sustainability 
commitments, shape procurement decisions rather than financial incentives.

Å EU Taxonomy alignment is an increasingly important driver, especially in new build. Large 
developers are placing growing emphasis on compliance with taxonomy criteria. 

Å Demand for documentation is rising. STARK has experienced a recent increase in requests 
˅͔ΡἋᶬφȹЮ͔͔̼̓гἋʓʤʈ̞ȹΡȹφ˯͔̓εᶭἋφ͔ἋСʤΡ˯˅гἋΘΡ͔ʓϠʈφἋȹ̞˯ː̼̓ʤ̓φἋХ˯φ˜Ἃ|ǦἋǙȹЮ͔͔̼̓гἋΡʤΞϠ˯Ρʤ̼ʤ̓φεᶻἋ
signalling increased market interest to access green funding. 

OVERVIEW

Denmark is the European 
frontrunner in carbon related 
disclosures and implementation 
is ahead of mandatory EU 
timelines. It can therefore be 
seen as precedent to other 
markets, and builders, engineers, 
and architects in Denmark will 
also feel the pressures of 
documentation and low -carbon 
requirements earlier than other 
STARK Group markets.



SWEDEN HAS AN ADVANCED DATA INFRASTRUCTURE, 
LARGE PROJECTS DRIVE DEMAND

Sources: Boverket, Nordic Sustainable Construction, SGBC, certification and system websites24
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SWEDEN LEGISLATIVE OVERVIEW

Å Mandatory climate declarations since 2022 
(klimatdeklaration).  Developers must report 
embodied carbon in construction stage (A1 ᶒA5) in kg 
fſẇʤᶍ̼ṖἋʀʤ˅͔ΡʤἋ͔ʈʈϠΘȹ̓ʈгἋȹΘΘΡ͔Сȹ̞Ἃ˯εἋːΡȹ̓φʤʓ

Å Applies to  most new buildings . Buildings below 
100 m2  as well as  buildings built by private 
individuals are exempt 

Å No binding carbon limits yet.  Sweden is a 
frontrunner in data transparency, but limit values are 
expected around 2030 in line with the EPBD. 

Å Preference for product ᶒspecific EPD data.  EN 
15804+A2ᶒcompliant EPDs are preferred, while 
Boverket provides conservative default values 
(+25%) to incentivise their use. 

Å Compliance embedded in permitting process.  
Climate declarations must be submitted before final 
building approval, ensuring integration into project 
delivery. 

VOLUNTARY CERTIFICATION SCHEMES

Å Voluntary schemes and public procurement are the primary drivers of sustainable material 
demand.  In the absence of binding carbon limits, certification and procurement requirements 
(e.g., 30% carbon reductions in infrastructure projects) shape material choices. 

Å Certification schemes are widely adopted and define material requirements.  Miljöbyggnad 
(dominant national scheme), BREEAM ᶒSE (commercial/international) and Nordic Swan (widely 
recognised ecolabel) set criteria across energy, lifecycle carbon, circularity and strict 
chemical restrictions (e.g. PFAS, CMRs). 

Å NollCO2 acts as an additional ambition layer.  It builds on existing certifications and requires 
full lifecycle LCA, verified EPDs and net ᶒzero carbon performance by 2045. 

Å Advanced chemical content monitoring, supported by strong documentation 
infrastructure.  Systems like BASTA, BVB and SundaHus systematically assess hazardous 
substances, underpinned by widespread use of digital product declarations (eBVD, EPDs).

FINANCIAL INCENTIVES

Å No direct incentives for low -carbon material selection. Policy support does not target 
embodied carbon or EPD ᶒbased procurement. 

Å Support focuses on renovation and production.  The ROT scheme subsidises renovation 
labour, while Industriklivet supports industrial decarbonisation. 

Å Green finance plays a growing role . Green bonds are increasingly used, with EU Taxonomy 
alignment guiding investment decisions. 

OVERVIEW

Sweden has one of the most 
advanced product 
documentation ecosystems in 
Europe  and was one of the early 
countries to introduce climate 
declarations (on GWP) in 2022.

While carbon limits are not yet in 
place, demand is driven by 
certification schemes, 
procurement standards and strict 
product data requirements, 
making it a leading market in 
documentation maturity and a 
preview of upcoming EU 
requirements.



FINLAND INTRODUCED CARBON LIMITS IN 2026 AND IS 
BUILDING A STRONG DIGITAL BACKBONE FOR COMPLIANCE

Sources: Finnish Ministry of the Environment, Rakennusteollisuus, Rakennustieto, Nordic Sustainable Construction25
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FINLAND LEGISLATIVE OVERVIEW

Å Mandatory climate declarations and carbon limits 
introduced from 2026.  Applies to most new 
buildings, with a two ᶒstage process: material 
inventory at permit stage and full LCA at completion. 

Å Carbon limits already in place, with gradual 
tightening.  Initial levels are moderate (e.g. ~16 kg 
fſẇʤᶍ̼ṖᶍгʤȹΡἋ˅͔ΡἋȹΘȹΡφ̼ʤ̓φεᵼᶻἋφ˯ː˜φʤ̓˯̓ːἋφ͔ἋḉᴜᴝἋ̕ːἋ
in 2029. The industry deems current pressure 
moderate but anticipates implications on material 
choices after 2029.

Å Broad lifecycle scope including footprint and 
handprint.  Covers A1ᶒA5, B3ᶒB4, B6 and C1ᶒC4 
modules over 50 years, with additional focus on 
carbon benefits (e.g. biogenic storage, recycling). 

Å Strong reliance on EPDs and national database.  EN 
15804ᶒcompliant EPDs are preferred, supported by 
Ç˯̞̓ȹ̓ʓᶩεἋfſᴝʓȹφȹἋʓȹφȹʀȹεʤᶼἋ

Å Highly advanced digital system under 
development (Ryhti).  Centralised, machine ᶒ
readable data platform including product lists 
ᵻᶬ̼ȹφʤΡ˯ȹ̞ἋΘȹεεΘ͔ΡφᶭᵼἋȹ̓ʓἋ˅Ϡ̞̞ἋʀϠ˯̞ʓ˯̓ːἋʈȹΡʀ͔̓Ἃʓȹφȹᶼ

Å Circularity roadmap signals ambition but has 
limited reach to the market as of now ᶼἋÇ˯̞̓ȹ̓ʓᶩεἋ
Construction Act promotes extending building 
lifespans through e.g., easier renovation, 
complemented by a voluntary Circular Economy 
Green Deal, but these are unlikely to significantly 
impact demand for future - fit materials in the near 
term

VOLUNTARY CERTIFICATION SCHEMES

Å Certification landscape is more fragmented than Sweden.  There is no single dominant 
scheme, with a mix of international systems such as LEED and BREEAM alongside national 
approaches. 

Å YLᶒclassification is the main national scheme.  It focuses on indoor climate, energy 
ʤ˅˅˯ʈ˯ʤ̓ʈгἋȹ̓ʓἋ̼͔˯εφϠΡʤἋΡ˯ε̕ᶻἋХ˯φ˜ἋʀϠ˯̞ʓ˯̓ːεἋȹʈ˜˯ʤС˯̓ːἋḀᴟἋεφȹΡεἋȹ̞˯ː̓˯̓ːἋХ˯φ˜Ἃ|ǦἋǙȹЮ͔͔̼̓гἋ
requirements.

Å Nordic Swan Ecolabel is widely used in residential and public buildings.  It covers lifecycle 
carbon, chemicals and circularity, and provides a pathway to EU Taxonomy alignment.

Å M1 product classification adds a strong focus on indoor emissions.  It tests VOCs, 
formaldehyde and other pollutants, supporting certification and taxonomy requirements, but 
ʓ͔ʤεἋ͔̓φἋʈ͔СʤΡἋʀΡ͔ȹʓʤΡἋʈ˜ʤ̼˯ʈȹ̞ἋεʈΡʤʤ̓˯̓ːἋ̞˯̕ʤἋǋХʤʓʤ̓ᶩεἋ^ ǋǙ Ἃεгεφʤ̼ᶼ

FINANCIAL INCENTIVES

Å No direct incentives for low -carbon material selection.  Existing support schemes mainly 
target operational energy performance rather than embodied carbon. 

Å EU Taxonomy drives green finance alignment.  Certifications such as Nordic Swan provide 
practical pathways for developers to meet taxonomy ᶒrelated financing requirements.

OVERVIEW

From 2026, Finland has binding 
carbon limits on new buildings. In 
addition, it is building a highly 
digitalised and structured 
compliance system, making 
carbon performance a permit 
requirement already today. While 
current limits are moderate, 
tightening from 2029 will 
increase pressure on material 
choices. 



NORWAY HAS AMBITIOUS REQUIREMENTS IN PUBLIC 
PROCUREMENT, CARBON LIMITS UNDER DEVELOPMENT 

Sources: TEK17, Nordic Sustainable Construction, Byggalliansen26
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NORWAY LEGISLATIVE OVERVIEW

Å Mandatory carbon accounting since 2022 (TEK17 
§17ᶒ1). Developers must report lifecycle emissions 
for materials in apartment and commercial buildings 
(e.g. covering modules A1 ᶒA3, A4, A5 (only 
construction waste), B2 and B4 under NS3720). 

Å No binding carbon limits yet, but regulation is 
progressing.  A government proposal to introduce 
limit values was published in early 2025 and is 
currently under consultation (deadline May 2025), 
signalling a likely shift toward binding requirements. 

Å National methodology aligned with EU 
frameworks.  The NS3720 standard follows similar 
principles to EN 15978 and Level(s), with Norwegian 
adaptations (e.g. excluding full end ᶒofᶒlife modules).

Å Broad market coverage with limited exclusions.  
Requirements apply to most professionally 
developed buildings, with single ᶒfamily homes 
(småhus) as the main exemption. 

VOLUNTARY CERTIFICATION SCHEMES

Å BREEAMᶒNOR is the dominant certification scheme.  It is widely used in commercial real 
estate (e.g. ~440 certified buildings by mid ᶒ2025) and requires LCA ᶒbased reductions of 
~20ᶒ40% vs. reference buildings, creating a clear demand signal for low -carbon materials 
and EPDs. 

Å Public FutureBuilt  programme sets higher ambition levels.  Projects must achieve ~50% 
lifecycle emission reductions across materials, energy and transport (e.g. ~80 pilot projects by 
2026), pushing demand into additional product categories beyond standard certifications.

FINANCIAL INCENTIVES

Å Green procurement is a key structural demand driver.  Public projects must include at least 
30% weighting on climate and environmental criteria (since 2024), among the strictest 
requirements in the EEA. 

Å Limited direct incentives for embodied carbon reduction.  Funding schemes (e.g. Enova 
grants up to ~30% of renovation costs, Husbanken loans) mainly target operational energy 
performance rather than material emissions. 

Å Green finance linked to certification.  Preferential lending is offered for BREEAM ᶒcertified 
buildings, reinforcing the role of certification in shaping procurement decisions. 

OVERVIEW

Norway combines mandatory 
carbon disclosure with strong 
demand signals from certification 
and public procurement but 
lacks binding carbon limits so 
far. As a result, demand for low -
carbon materials is concentrated 
in larger and public projects. The 
proposed introduction of limit 
values will likely expand 
embodied carbon requirements 
into the broader market.



MINIMUM ᶒREGULATION, CERTIFICATION AND FINANCE ᶒ
DRIVEN DEMAND IN LARGE PUBLIC AND PRIVATE PROJECTS

Sources: DGNB website, Deloitte, BNB website27
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GERMANY LEGISLATIVE OVERVIEW

Å EPBD transposition via the Building Modernisation 
Act (GMG).  The draft (24 February 2026) introduces 
key elements such as the harmonised A ᶒG energy 
certificate scale, renovation passports and whole ᶒ
life carbon reporting from 2028, with entry into force 
planned before 1 July 2026. 

Å ᶬᴜᶿᴜἋ˯̼Θ̞ʤ̼ʤ̓φȹφ˯͔̓ἋХ˯φ˜Ἃ˅Ϡ̞̞Ἃ˅̞ʤЮ˯ʀ˯̞˯φгᶭἋε˯ː̓ȹ̞εἋ̞͔ХἋ
ambition.  The government has been explicit it will 
implement the EPBD at minimum level and is 
lobbying the Commission to extend deadlines. 

Å No embodied carbon limits, only GWP disclosure 
from 2028.  Prior to GMG there are no requirements, 
and the new law introduces only the EPBD ᶒ
mandated disclosure obligation. 

Å Standardised methodology aligned with EU 
frameworks.  Wholeᶒlife GWP will follow DIN SPEC 
91606 (in development), aligned with EN 15978 and 
Level(s), and rely on EN 15804+A2 ᶒcompliant EPDs 
as the primary data source. Federal ÖKOBAUDAT as 
mandatory database. 

Å Strong linkage to QNG quality label and funding.  
The methodology is harmonised with the Quality 
Seal for Sustainable Buildings (QNG), which serves 
as a national reference framework and unlocks 
access to federal funding programmes.

Å The public sector enforces LCA through the BNB 
(Bewertungssystem Nachhaltiges Bauen) 
framework, which is mandatory for federal 
government buildings. Federal construction 
projects must follow BNB, using EN 15978 
methodology and the ÖKOBAUDAT database

VOLUNTARY CERTIFICATION SCHEMES
Å Certification schemes are the main driver of embodied carbon practices.  Despite limited 

regulation, ~17% of office stock in major cities is certified (+21% growth 2024 ᶒ2025), driven 
by EU Taxonomy, ESG demand and CSRD reporting. 

Å DGNB is the dominant scheme with long ᶒstanding LCA requirements.  Developers and 
institutional investors have worked with product ᶒlevel embodied carbon data for over a 
decade.

Å Federal QNG label introduces clear carbon and energy thresholds.  QNGᶒƵŗǦǋἋΡʤΞϠ˯ΡʤεἋ᷿ᴝᴠἋ
̕ːἋfſẇʤᶍ̼ṖᶍгʤȹΡἋȹ̓ʓἋ᷿ᴦᴣἋ̕ȉ˜ᶍ̼ṖᶍгʤȹΡᶻἋХ˜˯̞ʤἋƼŪËᶒƵƾ|ŢăǦŢἋφ˯ː˜φʤ̓εἋφ͔Ἃ᷿ᴝᴛἋ̕ːἋ
fſẇʤᶍ̼ṖᶍгʤȹΡἋȹ̓ʓἋ᷿ᴣᴠἋ̕ȉ˜ᶍ̼ṖᶍгʤȹΡᶼ

Å While BNB applies only to federal buildings, it sets the methodological benchmark that 
DGNB and QNG also follow , creating a consistent LCA standard across public and certified 
private construction

Å Demand remains concentrated in large ᶒscale projects.  Certification and EPD ᶒbased data 
requirements are primarily seen in public, commercial and institutional segments, with limited 
penetration in the SME contractor market.

FINANCIAL INCENTIVES
Å Funding primarily targets operational energy performance.  BEG programmes (KfW loans, 

BAFA grants) support energy ᶒefficient construction and renovation, not embodied carbon or 
material specification. 

Å QNG certification unlocks higher ᶒtier funding.  Ǧ̓ʓʤΡἋφ˜ʤἋōÇŪἋΘΡ͔ːΡȹ̼̼ʤᶻἋφ˜ʤἋᶬ̼˯φἋƼŪËᶭἋφ˯ʤΡἋ
offers better loan terms and higher eligible cost ceilings, creating a direct incentive for 
lifecycle carbon documentation. 

Å Certification increasingly linked to access to finance.  Some banks require DGNB 
certification for subsidies or favourable loan terms, reinforcing demand from the financing 
side. 

Å Largeᶒscale public funding supports the transition.  Ἃᴂᴡᴛᴛʀ̓Ἃ˯̓˅ΡȹεφΡϠʈφϠΡʤἋȹ̓ʓἋʈ̞˯̼ȹφʤἋ
˅Ϡ̓ʓἋᵻ˯̓ʈ̞ᶼἋᴂᴜᴛᴛʀ̓Ἃ˅͔ΡἋʈ̞˯̼ȹφʤἋ̓ʤϠφΡȹ̞˯φгἋʀгἋᴝᴛᴠᴡᵼἋεϠΘΘ͔ΡφεἋʀϠ˯̞ʓ˯̓ːἋΡʤ͔̓Сȹφ˯͔̓ᶻἋ˯̓ʓϠεφΡгἋ
decarbonisation and clean mobility. 

Å EU Taxonomy reinforces the green finance cascade.  DGNB enables parallel taxonomy 
verification, allowing developers to demonstrate alignment alongside certification and Level(s) 
reporting.

OVERVIEW

Germany expresses low 
regulatory ambition on embodied 
carbon, but has a relatively 
mature certification -driven 
market. While mandatory 
requirements are limited to 
disclosure from 2028, demand 
for low -carbon materials is 
driven by public programmes,  
institutional investors, green 
finance and certification 
schemes. As a result, embodied 
carbon considerations remain 
concentrated in large -scale and 
commercial projects, with slower 
spillover into the broader market.



AUSTRIA IS AN EARLY ᶒSTAGE MARKET WITH REGULATORY 
BUILDᶒUP UNDERWAY

Sources: OIB website28

02 DRIVERS | AUSTRIA

AUSTRIA LEGISLATIVE OVERVIEW

Å EPBD transposition via OIB Guidelines, with 
complex rollout.  Austria is implementing the EPBD 
through OIB Guidelines, but adoption is structurally 
more complex as regulations must be incorporated 
across nine federal states (Bundesländer). 

Å OIB Guideline 6 (2025) introduces core EPBD 
elements.  The revised guideline includes updated 
energy performance standards, solar readiness 
requirements, zero ᶒemission building standards 
from 2030 and a renovation passport framework. 

Å No embodied carbon requirements yet, but 
planned.  Wholeᶒlife carbon and GWP disclosure will 
only be introduced with OIB Guideline 7 
(Nachhaltigkeit), expected in 2027; prior to this, no 
mandatory embodied carbon requirements exist. 

Å National renovation plan aligned with EU direction.  
Austria published its National Building Renovation 
Plan in late 2025, supporting EPBD implementation.

VOLUNTARY CERTIFICATION SCHEMES

Å Certification market is less developed, with no strong domestic system.  Austria lacks a 
nationally originated whole ᶒlife carbon certification scheme of comparable scale to Germany 
or the Nordics. 

Å ÖGNI applies DGNB methodology adapted to Austria.  As the Austrian system partner of 
DGNB, it brings lifecycle carbon assessment and certification into the market. 

Å klimaaktiv provides a national assessment method.  It evaluates buildings using the 
Ökoindex 3 (OI3), scoring materials based on global warming potential, primary energy 
demand and acidification. 

FINANCIAL INCENTIVES

Å Regional subsidies already link to embodied impact.  Six of nine federal states incorporate 
OI3 into housing subsidies; for example, Tirol provides higher cash subsidies for better OI3 
performance, while Vorarlberg links support to low ᶒinterest loans based on sustainability 
performance. 

Å Federal incentives focus on operational energy.  Programmes such as Sanierungsbonus 
support insulation, windows and heating systems, rather than embodied carbon or material 
selection. 

Å EU Taxonomy increasingly shapes financing.  OIB Guideline 6 is mapped against taxonomy 
criteria, creating demand for verified carbon data in larger projects (e.g. >5,000 m²), though 
the market is still developing. 

OVERVIEW
Austria represents a market 
where documentation 
requirements are still entirely 
absent at the product level, but 
where the regulatory framework 
is being put in place at pace, 
making 2027 ᶒ2030 the window 
in which demand for verified 
carbon data will emerge.



LONDON AND COMMERCIAL NEW BUILD CREATE DEMAND FOR 
LOW - CARBON BUILDINGS IN THE ABSENCE OF REGULATION

Sources: UKGBC, UK Government website29

02 DRIVERS | UNITED KINGDOM

UNITED KINGDOM LEGISLATIVE OVERVIEW

Å Embodied carbon remains unregulated despite 
growing importance.  It represents ~20% of built 
environment emissions today and is projected to 
exceed 50% by 2035 as operational emissions 
decline. 

Å Strong focus on operational energy regulation.  The 
Future Homes Standard (from Dec 2026) bans gas 
boilers, mandates heat pumps or low -carbon heat 
networks and requires solar panels, targeting ~75% 
reduction vs. 2013 standards.

Å No national regulation, but local and industry ᶒ
driven requirements.  The Greater London Authority 
mandates whole ᶒlife carbon assessments for major 
developments, acting as a proxy for future national 
regulation. 

Å Clear industry push toward regulation.  The Part Z 
proposal (backed by 150+ organisations) calls for 
mandatory reporting by 2026 and binding embodied 
carbon limits by 2028. 

Å Not subject to EU regulation, but converging 
signals.  While outside EU timelines, UK policy (e.g. 
2026 Construction Products Reform White Paper) 
signals stricter product data requirements aligned 
with EN 15804+A2. 

Å Public procurement drives carbon management in 
infrastructure.  PAS 2080 is embedded, with National 
Highways requiring carbon management systems by 
2025.

Å Additional regulation on biodiversity.  Mandatory 
Biodiversity Net Gain (BNG) requires 10% 
improvement and 30 ᶒyear maintenance, though it 
excludes embodied impacts of construction materials.

VOLUNTARY CERTIFICATION SCHEMES

Å Voluntary standards are the primary driver of demand for sustainability documentation 
and performance.  ~65% of new Central London office developments achieved at least one 
green certification in 2024. 

Å BREEAM is the dominant scheme and key driver of EPD demand.  Version 7 (2025) requires 
LCA at multiple stages (concept, design, as ᶒbuilt), with stronger embodied carbon 
ʀʤ̓ʈ˜̼ȹΡ̕εἋȹ̓ʓἋʈΡʤʓ˯φεἋ̞˯̓̕ʤʓἋφ͔Ἃ|ƵqἋϠεʤἋᵻʤᶼːᶼἋḀᴝᴛἋΘΡ͔ʓϠʈφεἋХ˯φ˜Ἃ|ƵqεᵼᶼἋ

Å UK Net Zero Carbon Buildings Standard sets clear carbon limits.  Launched in 2024, it 
defines sector ᶒspecific limits for embodied carbon (A0 ᶒA5) and operational energy, tightening 
͔СʤΡἋφ˯̼ʤἋᵻʤᶼːᶼἋḄᴝᴡᶒ30% embodied carbon by 2030). 

Å LEED plays a secondary but growing role.  Used in major developments with international 
investors, with v5 (2025) introducing mandatory embodied carbon LCA. 

Å WELL adds a complementary focus on health and materials.  It drives demand for data on 
VOCs, chemicals and indoor environmental quality, typically alongside BREEAM. 

FINANCIAL INCENTIVES

Å No financial incentives linked to embodied carbon.  There are no schemes targeting material 
specification or lifecycle carbon. 

Å Government support focuses on operational energy.  The Boiler Upgrade Scheme (£7,500 
grants) and £15bn Warm Homes Plan support heat pumps, insulation and energy upgrades. 

Å Green finance linked to energy performance.  Green mortgages offer better terms for EPC 
A/B buildings, reinforcing operational energy focus. 

OVERVIEW
The UK is a highly market ᶒdriven 
system where regulation on 
embodied carbon lags behind 
practice. Demand for low -carbon 
materials and EPDs is driven by 
voluntary standards, planning 
requirements and institutional 
investors, particularly in London 
and largeᶒscale developments. 
While SMEs remain largely 
unaffected today, strong 
industry momentum (e.g. Part Z) 
and emerging product regulation 
suggest convergence toward 
mandatory requirements in the 
late 2020s.



* See country deep dives for thresholds by building type
Notes:  1. LCA modules covering raw materials, transport and manufacturing 2) not if negligible i.e., GWP from washing the reused prod uct  3) only waste from construction site under A5. 2. low-rise single - family residential buildings 
ǋ͔ϠΡʈʤεᶿἋŪ͔Ρʓ˯ʈἋǋϠεφȹ˯̓ȹʀ̞ʤἋf͔̓εφΡϠʈφ˯͔̓ᶻἋʈ͔Ϡ̓φΡ˯ʤεᶩἋː͔СʤΡ̼̓ʤ̓φȹ̞Ἃȹ̓ʓἋËΡʤʤ̓Ἃ^Ϡ˯̞ʓ˯̓ːἋf͔Ϡ̓ʈ˯̞ἋХʤʀε˯φʤε
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02 DRIVERS | COUNTRY OVERVIEWS

OVERVIEW OF STATUS OF EMBODIED CARBON REGULATION 
PER STARK GROUP MARKET

Market EPBD
Mandatory embodied 
carbon declaration 
(LCA)

Embodied carbon 
limits on new 
buildings

Building types covered LCA module scope Binding limits in 2026 Next reduction of limits  (if 
communicated)

ƾʤϠεʤʓἋΘΡ͔ʓϠʈφεᶩἋËȉƵἋ˯̓Ἃ ᴜᶒA3 1 

Yes Since 2023 Since 2023 Nearly all new buildings with 
some exceptions

A1ᶒA3, B4, B6, C3ᶒC4 ᴤᶼᴜἋ̕ːἋfſẇʤᶍ̼ṖᶍгΡἋ͔̓Ἃ
average*

ᴝᴛᴝᴤᶿἋᴡᶼᴦἋ̕ːἋfſẇʤᶍ̼ṖᶍгΡἋ͔̓Ἃ
average

0
A4ᶒA5 (construction 
phase) ᴜᶼᴡἋ̕ːἋfſẇʤᶍ̼ṖᶍгΡἋᴝᴛᴝᴤᶿἋᴜᶼᴜἋ̕ːἋfſẇʤᶍ̼ṖᶍгΡἋ

Yes Since 2026 Since 2026 Nearly all new buildings with 
some exceptions

A1ᶒA5, B3ᶒB4, B6 and C1ᶒ
C4 16-ᴝᴦἋ̕ːἋfſẇʤᶍ̼ṖᶍгΡ2029: 12-ᴝᴥἋ̕ːἋfſẇʤᶍ̼ṖᶍгΡἋ0

Yes Since 2022 Expected in 2030 in 
line with EPBD

Nearly all new buildings 
above 100 m2, with some 
exceptions

A1ᶒA5 (climate 
declaration) NA NA 0

No (nonᶒ
EU) Since 2022

Public consultation 
ongoing with 
deadline in May 2026

New apartment buildings 
and commercial buildings 
(except for småhus 2)

A1ᶒA51, B2, B4 NA NA
0, but if there is GWP from processing 
of the reused products, it must be 
included 2

Yes
Expected from 
2028/2030 in line with 
EPBD

Expected in 2030 in 
line with EPBD NA NA NA NA NA

Yes
Expected from 
2028/2030 in line with 
EPBD

Expected in 2030 in 
line with EPBD NA NA NA NA NA

No (postᶒ
Brexit)

The Greater London Authority mandates whole ᶒ
life carbon assessments for major developments NA NA NA NA NA



FUTUREᶒFIT 
PRODUCTS
This section defines what qualifies as a future -
fit building material in the evolving market 
context. 

It introduces the framework used in the report 
to assess product readiness, highlighting the 
shift from basic documentation toward 
measurable performance and resilience.

03
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03 FUTURE FIT PRODUCTS

BEYOND 2030, FUTURE - FIT PRODUCTS MUST MEET RISING 
STANDARDS ON DOCUMENTATION, IMPACT, AND RESILIENCE

TRANSPARENT DOCUMENTATION
Verified environmental data (EPDs, chemical content 
declarations, traceability, EU Taxonomy criteria) so 
customers can meet regulatory and project - level 
requirements. Emerging requirements on forced 
labour and supply chain due diligence may add a 
further product - level documentation layer.

LOWER ENVIRONMENTAL IMPACT
Products that are documented and demonstrate 
measurably better performance than the category 
average across relevant indicators. Competitive 
advantage shifts to products that can demonstrably 
help reduce the environmental footprint of 
construction across categories.

CLIMATE ADAPTATION
Products  that help buildings withstand intensifying 
physical climate risks: extreme heat, flooding, storms, 
and moisture. Europe is warming twice as fast as the 
global average, and asset owners and insurers are 
increasingly factoring physical resilience into material 
specifications and building design.

RESILIENT SUPPLY
Securing product availability through supplier 
engagement, circularity, strategic diversification, and 
reduced exposure to high - risk supply chains. 
Resilience and sustainability are increasingly the 
same agenda, and for distributors, a future - fit supply 
chain is a precondition for a future - fit product range

ǋǙ ƾōᶩεἋ˅ϠφϠΡʤ- fit framework is built around 
four pillars that together describe what the 
market will require from building materials 
over the coming years towards 2030 and 
2040.

Importantly, future - fit is not a static label. The 
four pillars define the overall frame, but the bar 
within each pillar will continue to rise. As carbon 
limits tighten, circularity requirements become 
binding, and broader environmental indicators 
enter mandatory reporting, products across all 
categories will need to evolve ᶒ pushing toward 
lower emissions, greater circularity, reduced 
toxicity, and improved biodiversity outcomes. 

What qualifies as future - fit today will not be 
sufficient by 2030, and what meets the bar in 
2030 will face higher expectations in the 
decade that follows. The framework is designed 
to reflect this: it describes the direction of travel, 
not a fixed destination.



Notes: 1) overarching standard across markets 2) strict requirement applies only to EU Member States  3) Typically carried ou t by architects and engineers, with builders responsible for providing product - level data on volumes used 
4) E.g., LCAbyg in Denmark, Ryhti in Finland, Boverket in Sweden
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03 FUTURE FIT PRODUCTS | TRANSPARENT DOCUMENTATION DETAILS

TRANSPARENT DOCUMENTATION

TRANSPARENT DOCUMENTATION
Ensuring every product carries verified environmental data 
(EPDs, Digital Product Passports) to help customers meet 
regulatory demands.

Å 2026 -ᴝᴛᴟᴛᶻἋfƵƾἋȹ̓ʓἋ|Ƶ^qἋȹΡʤἋΡȹ˯ε˯̓ːἋφ˜ʤἋ˅̞͔͔ΡἋ˅͔ΡἋʀϠ˯̞ʓ˯̓ːἋ̼ȹφʤΡ˯ȹ̞εᶩἋ
sustainability documentation between 2026 and 2032, starting with most 
carbon intense materials like cement and steel. Emerging EU forced labour 
regulation is expected to introduce product - level due diligence 
requirements, though the precise scope and impact on building materials 
remain to be determined.

ÅManufacturers are incentivised to produce digital EN 15804+A2 aligned 
product -specific EPDs, as generic values are conservative, and EU DPP is 
expected to incorporate this EPD format into the DPP framework

Å Distributors need to build data infrastructure that supports builders, 
engineers and architects to collect, compare and submit sustainability 
information, positioning them as critical intermediaries in enabling 
compliance, especially as SMEs lack the capability to manage complex 
documentation requirements from developers, asset owners and investors.

01
Most typically EN 15804+A2 1, in line with 
CPR 2024/3110 Annex II indicators 2, starting 
with GWP indicators that are required for 
building - level LCA calculations under 
EPBD3

Products increasingly need to disclose 
performance on chemicals, indoor air 
quality, toxicity, and other environmental 
indicators to meet EU Taxonomy DNSH 
criteria and national requirements.

EPDS

02

03

IMPACT BEYOND CARBON

First movers on data management will be 
best placed when regulation kicks in ᶒ in the 
Nordics already, rest of EU in 2028 (for 
EPBD declarations). 

DATA INFRASTRUCTURE



Notes: 1) ƾʤΘ͔ΡφεἋ˅Ρ͔̼Ἃqʤ̼̓ȹΡ̕Ἃȹ̓ʓἋÇ˯̞̓ȹ̓ʓἋ˯̓ʓ˯ʈȹφʤἋφ˜ȹφἋ|Ƶ^qᶩεἋʈȹΡʀ͔̓Ἃφ˜Ρʤε˜͔̞ʓεἋΘʤΡἋ̼ᴝἋХ˯̞̞ἋφгΘ˯ʈȹ̞̞гἋʈΡʤȹφʤἋΘΡʤεεϠΡʤἋφ͔ἋεХ˯φʈ˜Ἃφ͔Ἃ̞͔w-carbon alternatives around the second or third round of tightening; in 
their case, in 2028. However, this depends on the initial reference limit set by Member states 2) Carcinogenic, mutagenic, re protoxic volatile organic compounds 3) Construction and demolition waste
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03 FUTURE FIT PRODUCTS | LOW- CARBON, NON- TOXIC & CIRCULAR DETAILS

LOW CARBON, NONᶒTOXIC & CIRCULAR 

Increasingly lower ᶒcarbon, low - toxin and circular products, 
enabling customers to meet tightening GWP thresholds and win 
projects with green criteria (e.g. Taxonomy alignment).

Å EPBD carbon thresholds, EU Taxonomy alignment, CBAM and ETS are 
structurally shifting demand toward lower -carbon and circular materials, 
particularly in carbon - intensive categories like cement, concrete, steel and 
glass

Å Demand concentrates first in new -build projects led by large developers 
and institutional investors, with early impact in frontrunner markets from 
2028¹, before cascading to SMEs. In Nordic markets, documentation 
expectations already exceed legal requirements, certification and 
Taxonomy -aligned projects make product data a condition of winning the 
sale, a pattern extending to Germany and the UK

Å Requirements differ by product type: EPDs with carbon data for heavy 
materials (concrete, steel, insulation, timber); chemical content, indoor air 
quality, and EU Taxonomy DNSH criteria for lighter categories (paints, 
adhesives, sealants, interior finishes)

01
Lower -carbon substitutes within core 
categories (e.g. low -clinker cement, 
recycled steel, mass timber)

Materials meeting EU Taxonomy indoor air 
quality limits (<0.06 mg/m³ formaldehyde, 
<0.001 mg/m³ carcinogenic VOCs (Cat 
1A/1B2)

ALTERNATIVES FOR CARBON 
INTENSE-MATERIALS

02

03

TOXIN -FREE ALTERNATIVES

Products with recycled content and circular 
design (e.g. modularity, precut wood, take -
ʀȹʈ̕ἋεʤΡС˯ʈʤεᵼᶻἋεϠΘΘ͔Ρφ˯̓ːἋḀᴤᴛỤἋfqȉ3 
recovery targets in EU Taxonomy 

CIRCULAR AND RECYCLED 
PRODUCTS

LOW CARBON, NONᶒTOXIC & CIRCULAR 
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03 FUTURE FIT PRODUCTS | CLIMATE ADAPTATION DETAILS

CLIMATE ADAPTATION

A growing share of the assortment will address climate adaptation, 
products that help buildings withstand floods, extreme rainfall and 
heat, fire, and water stress.

ÅDemand is driven by asset owners and investors protecting asset 
value against rising climate risks, reinforced by insurers pricing 
exposure more aggressively; regulation remains secondary at this 
stage

ÅThe shift is expected to materialise towards 2030 and intensify with 
increasing extreme weather events, translating into demand for 
proven resilience performance and new product applications

ÅDistributors can get ahead by mapping market -specific climate risks, 
ensuring suppliers document performance, and guiding builders in 
selecting resilient solutions

01
E.g., Wood fibre and hemp insulation with 
high thermal resistance and vapour 
permeability, managing heat stress and 
moisture buffering while meeting low -
carbon requirements

Storm water pipes, reflective roof coatings, 
weatherproof facade systems and wind - rated 
cladding, protecting building envelopes from 
heat, wind and driving rain; largely new 
applications for most builders

THERMAL AND MOISTURE 
PERFORMANCE 

02

03

PROTECTIVE SYSTEMS AND 
COATINGS

An emerging opportunity at the intersection of 
low carbon and climate resilience: next -
generation bio -based materials like hemp, 
cork and mycelium -based products, offering 
thermal performance, moisture regulation and 
structural resilience while storing carbon

BIO-BASED MATERIALS 

CLIMATE ADAPTATION



Notes: 1) World Economic Forum (2026)36
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RESILIENT SUPPLY

Securing product availability through supplier engagement and supply 
chain intelligence, circularity, strategic diversification, and reduced 
exposure to high - risk supply chains.

ÅGeopolitical shifts, climate events and new compliance obligations 
(CBAM from 2026, EUDR from December 2026) are increasing cost 
and complexity in building material supply chains. In 2025, over 220 
new trade restrictions on critical materials were enacted globally 1

ÅRisk exposure varies by category: timber faces geopolitical and 
EUDR non-compliance risks, fossil - intense products face cost 
pressure, and bio -based feedstocks are sensitive to climate and 
harvest conditions. In each case, the primary risk sits at Tier 2 and 
Tier 3, where distributor visibility is typically lowest

ÅFor distributors, supply chain resilience requires knowing where 
vulnerability sits before disruption occurs. Engagement with 
suppliers via shared data and joint risk mapping enables targeted 
diversification and informed decisions on raw material exposure

01

Increasing reuse and recycling of raw 
materials to diversify raw material flows and 
improve supply chain resilience, supported 
by take -back schemes and circular value 
chains.

Building structured relationships with 
suppliers across tiers to map chain 
vulnerability, share risk intelligence, and 
identify where diversification and raw material 
decisions are needed most

CIRCULAR MATERIALS

02

03

SUPPLIER COLLABORATION

Diversification from fossil -based inputs (e.g. 
plastics, bitumen) towards bio -based and 
mineral alternatives, reducing cost volatility, 
geopolitical exposure and supply routes 
disruption

REDUCING VULNERABLE RAW 
MATERIAL DEPENDENCY

RESILIENT SUPPLY
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THE TRANSITION IS NOT CONFINED TO A NICHE PRODUCT 
SEGMENT, BUT BEST DESCRIBED AS A MATURITY SPECTRUM 

LEVEL 0

UNVERIFIED PRODUCT 
IMPACT

Products without verified 
environmental data. No EPD or 
lifecycle impact information 
available to customers. These 
products cannot be used in 
buildingᶒlevel carbon calculations 
and do not support compliance with 
the CPR's environmental reporting 
requirements or building 
certification schemes.

LEVEL 1

TRANSPARENT 
DOCUMENTATION

Products backed by a verified EPD  
and other environmental impact 
assessments . The environmental 
impact is measured and 
transparent, enabling customers to 
include these products in whole ᶒ
life carbon assessments ᶒ but the 
impact itself is not necessarily 
better than the category average. 

LEVEL 2

LOWERᶒIMPACT 
PRODUCTS

Products that are documented and 
demonstrate measurably lower 
environmental impact than the 
average for their product category. 
These are not alternative materials; 
they are improved versions of 
standard products that help 
customers meet GWP thresholds in 
certified or regulated buildings.

LEVEL 3

NEXTᶒGENERATION 
PRODUCTS 

Products that represent a 
fundamental shift in material 
approach rather than incremental 
improvements. This includes timber 
replacing concrete or steel in 
structural applications, bio ᶒbased 
materials, carbon ᶒnegative 
alternatives, and systems designed 
from the ground up for 
disassembly, reuse or regenerative 
buildings.

PRODUCT MATURITY SPECTRUM

Rather than a binary split between "sustainable" and "conventional" products, the transition is best understood as a progress ive  shift along a maturity spectrum . This 
report uses a four - level framework to describe where products sit today and where they are heading:



MARKET 
OPPORTUNITIES

This section explores how the market transition 
translates into commercial opportunities. 

It examines where demand is expected to grow 
across regions and segments, and how value can 
be captured by enabling compliance, improving 
product performance, and supporting customers 
in navigating increasing complexity.

04
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Notes : 1. Heatmap indicates the estimated share of market value within a segment where verified environmental data is required (e.g. EP D, EU Taxonomy criteria). High: >60%. Medium: 31 -60%, Low: 5 -30%; 2. EU Taxonomy activity 7.2 
Renovation of existing buildings; 3.  Working Document -  Supporting life -cycle approaches to decarbonise European buildings (2026); 4 . Estimated total market size of EU Taxonomy eligible construction projects. 
Sources : STARK Group analysis
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04 MARKET OPPORTUNITIES

THE TRANSITION STARTS WITH LARGE BUILDERS IN NEW 
BUILD, REACHING SMES & RMI IN ALL REGIONS BY 2030

Today, documentation requirements are concentrated in 
Nordic large  builders  new build, but exposure broadens 
significantly by 2030 as EPBD, national carbon limits, and 
certification pull SMEs, renovation, and continental 
European markets into scope . The EU Taxonomy 
renovation activity 2 and the Commission's March 2026 Staff 
Working Document 3 on whole - life carbon signal that major 
renovations will also face documentation requirements.

EU Taxonomy adds a finance -driven demand layer 
estimated at roughly EUR 65bn 4 across the seven markets 
covered in this report.  This brings about cascading 
documentation requirements independently of regulation ᶒ 
for both new build and renovation.

As documentation broadens, every part of the value chain 
must adapt.  Manufacturers  need verified data across more 
categories. Builders  face compliance in segments where it 
previously did not apply. And distributors  who can provide 
documentation, advisory, and compliant product choices 
across the full breadth of the market will be best positioned 
toward 2030.
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CONSTRUCTION MARKET EXPOSURE TO ENVIRONMENTAL 
DOCUMENTATION REQUIREMENTS BY SEGMENT

AS DOCUMENTATION BROADENS, 
STAKEHOLDERS MUST ADAPT

Exposure to documentation requirements 1

2026 2030



Notes : 1. Modelled by applying segment -specific adoption rates to STARK Group revenue across product categories, customer segments, and pr oject types. Adoption rates are based on regulatory requirements, certification schemes, and 
contractor demand, assuming implementation of planned EU (EPBD, CPR, EU Taxonomy) and UK frameworks in line with current time lines. Market development and project mix are based on Euroconstruct  projections. 2.  STARK DK 2025 
Customer survey

40

04 MARKET OPPORTUNITIES

^ȖἋᴝᴛᴟᴛᶻἋḉᴠᴛỤἋſÇἋǋǙ ƾōᶩǋἋ^ǦǋăŪ|ǋǋἋȉăŗŗἋ^|ἋŗăŪō|qἋǙſἋ
PROJECTS REQUIRING ENVIRONMENTAL DOCUMENTATION

BUILDING MATERIALS MARKET VALUE LINKED TO 
PROJECTS WITH DOCUMENTATION REQUIREMENTS 1

Building materials sales linked to projects requiring  environmental  
documentation will grow from ~1 4% to ~40% by 2030. As requirements extend 
beyond the Nordics and into SME and renovation segments, this unlocks growing 
demand across the value chain: for verified product data from manufacturers, for 
compliance -ready builders , and for distributors who can offer documented 
products and guide customers through an increasingly complex landscape.

Builders  in regulated markets  (e.g. DK)  already turn to their building merchant to  
help navigate  compliance  ᶒ a pattern expected to  replicate  across markets. This 
is an opportunity for the entire value chain: manufacturers who invest in lower -
impact products gain specification preference, builders  who master documentation 
win in growing regulated segments, and distributors who make compliance easy  
become indispensable partners in a more complex market.

COMPLIANCE CREATES CHALLENGES AND 
OPPORTUNITIES ACROSS THE VALUE CHAIN

86%
60%

14%
40%

2026 2030

Environmental data required Not a hard requirement

Estimated share of building materials sales linked to projects 
requiring environmental documentation

Share of SMEs who are 
concerned about meeting 

climate requirements 2

40 %

Share of SMEs who seek 
compliance advice from their 

ʀϠ˯̞ʓʤΡεᶩἋ̼ʤΡʈ˜ȹ̓φ2

65%



Notes: 1. |εφ˯̼ȹφʤʓᶻἋʈ͔̼ʀ˯̓ʤʓἋε˜ȹΡʤἋ͔˅ἋᶬǦ̓СʤΡ˯˅˯ʤʓᶭᶻἋᶬq͔ʈϠ̼ʤ̓φʤʓᶭᶻἋᶬŗ͔ХʤΡἋ˯̼ΘȹʈφᶭἋȹ̓ʓἋᶬŪʤЮφἋːʤ̓ʤΡȹφ˯͔̓ᶭἋʀϠ˯̞ʓ˯̓ːἋ̼ȹφʤΡ˯ȹ̞εἋ˯̓ἋǋφȹΡ̕ᶩεἋεevʤ̓Ἃ̼ȹΡ̕ʤφεἋᵻ ǙᶻἋq|ᶻἋqōᶻἋÇăᶻἋŪſᶻἋǋ|ᶻἋǦōᵼ᷂ἋᴝᶼἋƾʤ˅ʤΡεἋφ͔Ἃᶬ|ƵqἋΡʤ̞ʤСȹ̓φᶭἋʈȹφʤː͔Ρ˯ʤε41

04 MARKET OPPORTUNITIES

THE BUILDING MATERIALS MARKET IS TRANSITIONING 
TOWARDS DOCUMENTED, LOWER IMPACT PRODUCTS
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Building materials market
(sales share) 2

2025 2030 20402035

Unverified impact Documented Lower - impact Next -generation

Regulation is raising the baseline across the building materials 
̼ȹΡ̕ʤφᶻἋʤΡ͔ʓ˯̓ːἋφ˜ʤἋ̞˯̓ʤεἋʀʤφХʤʤ̓ἋᶬːΡʤʤ̓ᶭἋȹ̓ʓἋʈ͔̓Сʤ̓φ˯͔̓ȹ̞ἋΘΡ͔ʓϠʈφε

Verified environmental documentation is becoming table stakes , 
which drives conventional products to accelerate decarbonisation.

For manufacturers, competitive advantage shifts from simply 
being documented to being lower impact at scale . Winning 
products will come from suppliers that can move core product 
categories ᶒ not just a few premium SKUs ᶒ toward lower ᶒcarbon 
alternatives. 

This creates a major role for Distributors: curate compliant 
alternatives, advise customers on substitutions, and make 
compliance easy . For Distributors, differentiation will come from 
combining lower ᶒimpact products, customer guidance, and reliable 
scaled delivery. 

BUILDING MATERIALS MARKET IN TRANSITION 1

Estimated transition dynamic of the building materials market based on EU regulatory 
requirements, implementation timelines and supplier documentation readiness.

LEVEL 0

UNVERIFIED 
PRODUCT IMPACT

LEVEL 1
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DOCUMENTATION
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LOWERᶒIMPACT 
PRODUCTS

LEVEL 3

NEXT - GENERATION
PRODUCTS



Notes:  1. Estimates based on STARK Group analysis of regulatory implementation timelines, market adoption patterns, supplier readiness,  and financial drivers across each geography. Figures are illustrative projections and should be 
treated as directional, not as precise forecasts.
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ALL STARK GROUP REGIONS CONVERGE TOWARD 
DOCUMENTED AND LOWER - IMPACT PRODUCTS

ESTIMATED MARKET MATURITY DISTRIBUTION BY REGION
2026 -2040 1

DYNAMICS SHAPING THE 
TRANSITION
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Documentation becomes the baseline everywhere, 
with the Nordics currently leading the market . The 
majority of the Nordic market is already documented 
in 2026 while the bulk of Germany and Austria 
remains unverified. The Nordics largely complete the 
documentation shift by 2030. 

The competitive frontier shifts from 
documentation to performance.  In 2026, the 
challenge is getting products documented. By 2030 
in the Nordics and over the following decade across 
all regions, the question becomes whether a product 
outperforms its category average. Lower - impact 
products are expected to become the dominant 
segment everywhere by 2040.

By 2040, the regions converge . The substantial gap 
in undocumented products between the Nordics and 
Germany in 2026 narrows significantly by 2040. The 
remaining differences are in the performance mix: 
Nordic markets are expected to maintain a lead in 
lower - impact and next -generation product adoption.

L0: Unverified impact . Products without verified environmental data. No lifecycle information available to customers. 
L1: Transparent documentation . Products backed by a verified EPD and with EUDR traceability where applicable.
L2: Lower impact products.  Improved versions of standard products that demonstrate meaningfully lower impact than the category average 
L3: Next generation products.  Products that represent a fundamental shift in material approach. 

2026 Current estimate 2030  Qualitative estimate 20 4 0  Illustrative projection



Notes: 1. Estimates based on STARK Group analysis of regulatory implementation timelines, market adoption patterns, supplier readiness,  and financial drivers across each geography. Figures are illustrative projections and should be 
treated as directional, not as precise forecasts. See detailed breakdown of EU and country specific regulatory impact in the ᶬᴛᴝ qΡ˯СʤΡεᶭἋεʤʈφ˯͔̓ᶼ43

04 MARKET OPPORTUNITIES | DENMARK

MOST NEW - BUILD MATERIALS WILL NEED VERIFIED CARBON 
DATA BY 2029 ᶒ BUILDERS FACE GROWING COMPLEXITY
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TRANSITION DRIVERS
Documentation is regulatory ᶒʤ̓˅͔ΡʈʤʓἋᵻŗᴛἫŗᴜᵼᶼ 
Mandatory carbon limits since 2023 require product ᶒlevel 
EPD data for all newᶒbuild LCA submissions. Products 
without compliant EPDs are penalised or excluded. 
Leading distributors already exceed 75% coverage. 

Tightening limits push toward lower ᶒimpact products 
ᵻŗᴜἫŗᴝᵼᶼ Thresholds moving from 7.1 toward 5.8 kg 
fſẇʤ/m²/yr by 2029 mean standard documented 
products may not suffice ᶒ specifiers must actively 
choose lower ᶒimpact alternatives to stay within budget.

Circularity rules open the door to next ᶒgeneration 
̼ȹφʤΡ˯ȹ̞εἋᵻŗᴝἫŗᴟᵼᶼ Selective demolition rules (July 2025) 
and updated DGNB criteria reward reused and bio ᶒbased 
materials. Reused products count as zero ᶒemission in 
LCA, creating a structural incentive.

Renovation will broaden the documentation 
ΡʤΞϠ˯Ρʤ̼ʤ̓φἋʀȹεʤἋ˅Ρ͔̼ἋᴝᴛᴝᴤἋᵻŗᴛἫŗᴜᵼᶼ Requirements are 
expected to extend to renovation ᶒ 63% of building 
output ᶒ bringing a large undocumented segment into 
scope.

Demand is pulling faster than capability follows (all 
levels).  65% of professionals cite building merchants as 
their primary sustainability source, but only 40% feel 
confident advising ᶒ accelerating reliance on pre ᶒverified 
product ranges.

PROJECTED MARKET TRANSITION 1

Estimated transition of the Danish building materials 
market based on regulatory requirements, market 
demand and supplier readiness. Y axis represents total 
εȹ̞ʤεἋС͔̞Ϡ̼ʤἋΘʤΡἋᶬ̼ȹφϠΡ˯φгἋ̞ʤСʤ̞ᶭἋ˅͔ΡἋᶬ|ƵqἋΡʤ̞ʤСȹ̓φᶭἋ
product categories.

MARKET IMPLICATIONS
SUPPLIERS
EPD documentation is a market access condition. Products without 
compliant EPDs enter calculations via penalised generic data ᶒ or 
are excluded entirely in the Low Emission Class. Suppliers with 
belowᶒaverage GWP products hold a direct specification 
advantage as limits tighten. Concrete, insulation, and steel are 
most exposed.

DISTRIBUTORS
Binding limits, DGNB, and Taxonomy alignment create structural 
demand for intermediaries who simplify compliance. Distributors 
with mapped EPD data offer project ᶒready assortments, enable 
carbonᶒbased product comparison, and reduce documentation 
burden. Returns come through specification relevance, advisory 
conversion, and digital stickiness. Renovation extension from 2027 
expands this to less ᶒprepared SME builders.

BUILDERS
Wholeᶒlife carbon compliance is routine in new build. LCA 
declarations require product ᶒlevel EPD data before occupancy, 
creating a real documentation burden. For SMEs ᶒ 60% of whom 
report lacking knowledge on alternative materials ᶒ this is a 
significant gap. Builders sourcing from channels with pre ᶒ
integrated carbon data reduce compliance risk and documentation 
time. As limits tighten and renovation enters scope, supplier choice 
becomes a compliance decision as much as a commercial one.



Notes: 1. Estimates based on STARK Group analysis of regulatory implementation timelines, market adoption patterns, supplier readiness,  and financial drivers across each geography. Figures are illustrative projections and should be 
treated as directional, not as precise forecasts. See detailed breakdown of EU and country specific regulatory impact in the ᶬᴛᴝ qΡ˯СʤΡεᶭἋεʤʈφ˯͔̓ᶼ44

04 MARKET OPPORTUNITIES | SWEDEN

TWO - THIRDS SHIFTING TOWARD DOCUMENTATION, DRIVEN 
BY PENALTIES AND CERTIFICATION, NOT LIMITS
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TRANSITION DRIVERS
Documentation is mandatory but without consequence 
ᶒ гʤφἋᵻŗᴛἫŗᴜᵼᶼἋClimate declarations required since 2022, 
with 3,275 registered to date. Generic data carries a 25% 
penalty in Boverket's database, incentivising EPD use. 
Boverket will propose binding limits by June 2026, 
implementation expected ~2030.

Chemical content systems add a unique documentation 
̞ȹгʤΡἋᵻŗᴛἫŗᴜᵼᶼἋBASTA, SundaHus, and 
Byggvarubedömningen classify ~50,000 products against 
chemical content criteria ᶒ a parallel documentation 
requirement with no equivalent elsewhere in Europe.

Certification drives demand for lower ᶒimpact products 
ᵻŗᴜἫŗᴝᵼᶼἋMiljöbyggnad, BREEAMᶒSE, and NollCO2 each 
require LCAᶒbased carbon performance. NollCO2 
demands verified EPDs for all materials and net ᶒzero 
lifecycle carbon.

Infrastructure procurement sets the pace for heavy 
̼ȹφʤΡ˯ȹ̞εἋᵻŗᴜἫŗᴝᵼᶼἋTrafikverket has required EPD ᶒverified 
concrete, steel, and asphalt since 2016, with targets of 
60% carbon reduction by 2030.

Nextᶒgeneration materials are emerging through 
Sweden's net ᶒыʤΡ͔ἋᴝᴛᴠᴡἋφȹΡːʤφἋᵻŗᴝἫŗᴟᵼᶼἋNollCO2 
certification and Industriklivet manufacturer funding are 
seeding mass timber and low -carbon concrete at 
structural scale.

PROJECTED MARKET TRANSITION 1

Estimated transition of the Swedish building materials 
market based on regulatory requirements, market 
demand and supplier readiness. Y axis represents total 
εȹ̞ʤεἋС͔̞Ϡ̼ʤἋΘʤΡἋᶬ̼ȹφϠΡ˯φгἋ̞ʤСʤ̞ᶭἋ˅͔ΡἋᶬ|ƵqἋΡʤ̞ʤСȹ̓φᶭἋ
product categories.

MARKET IMPLICATIONS
SUPPLIERS
The 25% generic data penalty makes product ᶒspecific EPDs a 
competitive advantage today, even before limits arrive. Suppliers 
selling into certified projects (Miljöbyggnad, BREEAM ᶒSE) already 
face LCAᶒbased scrutiny. Chemical content registration through 
BASTA or SundaHus is an additional market access requirement 
unique to Sweden. Suppliers without both carbon and chemical 
documentation face a dual exclusion risk.

DISTRIBUTORS
Sweden's layered documentation landscape ᶒ carbon declarations, 
chemical content systems, certification requirements ᶒ creates 
complexity that Distributors are well ᶒpositioned to simplify. 
Offering an assortment that is pre ᶒscreened across both carbon 
and chemical dimensions is a distinctive value proposition. 
Portfolio assessments indicate EPD coverage approaching 60%, 
with industry EPD inclusion driving recent gains. The arrival of 
limits (~2030) will convert this from a differentiation advantage into 
a market access requirement..

BUILDERS
Climate declarations are already a project ᶒlevel obligation, and 
builders must source EPD data or accept generic penalties. The 
chemical systems add a parallel compliance task for certified 
projects. Builders working in institutional or commercial segments 
face the most layered requirements. 



Notes: 1. Estimates based on STARK Group analysis of regulatory implementation timelines, market adoption patterns, supplier readiness,  and financial drivers across each geography. Figures are illustrative projections and should be 
treated as directional, not as precise forecasts. See detailed breakdown of EU and country specific regulatory impact in the ᶬᴛᴝ qΡ˯СʤΡεᶭἋεʤʈφ˯͔̓ᶼ45

04 MARKET OPPORTUNITIES | FINLAND

MOVING FROM NO REQUIREMENTS TO BINDING CARBON 
LIMITS IN <12 MONTHS: STEEPEST ADOPTION IN THE NORDICS
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TRANSITION DRIVERS
Binding carbon limits took effect January 2026 
ᵻŗᴛἫŗᴜᵼᶼ The Construction Act and Decree 1027/2024 
require climate declarations with limit values ᶒ 16 kg 
fſẇʤ/m²/yr for apartments, tightening to 12 kg from 2028. 
Helsinki already enforces its own 14 kg limit. 

Enforcement infrastructure is the most structured in 
|ϠΡ͔ΘʤἋᵻŗᴛἫŗᴜᵼᶼἋA machineᶒreadable material inventory 
is required at permit stage; the full LCA at final inspection. 
All data feeds into the Ryhti national register, operational 
from 2026 with full mandate by 2029. 

Tightening limits will force product selection toward 
lower ᶒ˯ ̼ΘȹʈφἋȹ̞φʤΡ̓ȹφ˯СʤεἋᵻŗᴜἫŗᴝᵼᶼἋThe trajectory from 
16 to 12 kg within two years is ambitious ᶒ specifiers will 
need to optimise material choices actively, not simply 
document them. 

Documentation infrastructure is less deep than 
ǋХʤʓʤ̓ᶪεἋᵻŗᴛἫŗᴜἋʈ͔̓εφΡȹ˯̓φᵼᶼἋFinland has M1 for indoor 
emissions but no equivalent of BASTA or SundaHus for 
chemical content. EPD coverage among leading 
distributors is around 50%, below Nordic peers. 

Circularity ambition exists but is not yet a material 
̼ȹΡ̕ʤφἋʓΡ˯СʤΡἋᵻŗᴝἫŗᴟᵼᶼἋThe Construction Act favours 
extending building life over new construction, but 
reclaimed material flows remain nascent.

PROJECTED MARKET TRANSITION 1

Estimated transition of the Finnish building materials 
market based on regulatory requirements, market 
demand and supplier readiness. Y axis represents total 
εȹ̞ʤεἋС͔̞Ϡ̼ʤἋΘʤΡἋᶬ̼ȹφϠΡ˯φгἋ̞ʤСʤ̞ᶭἋ˅͔ΡἋᶬ|ƵqἋΡʤ̞ʤСȹ̓φᶭἋ
product categories.

MARKET IMPLICATIONS
SUPPLIERS
With binding limits now in force, EPD documentation has shifted 
from optional to essential for any product entering new ᶒbuild 
projects subject to the climate declaration. The tightening 
trajectory (16 to 12 kg by 2028) means that even documented 
products with above ᶒaverage GWP will face increasing 
specification pressure. Suppliers of concrete, insulation, and steel 
face the most immediate exposure. 

DISTRIBUTORS
Finland's two ᶒstage enforcement (material inventory at permit, 
LCA at completion) creates early and repeated data touchpoints. 
Distributors who can provide product carbon data at the quotation 
stage ᶒ before the permit submission ᶒ reduce the contractor's 
compliance timeline. EPD coverage among leading distributors is 
growing but not yet at Nordic ᶒleader levels, making further 
investment in data mapping a competitive priority.

BUILDERS
The permitᶒstage material inventory requirement means builders 
must identify carbon ᶒdocumented products earlier in the project 
cycle than in Denmark or Sweden. This front ᶒloads the 
documentation burden and increases the value of sourcing from 
channels with readily available, structured carbon data. SME 
builders face the steepest learning curve given the newness of the 
requirements.



Notes: 1. Estimates based on STARK Group analysis of regulatory implementation timelines, market adoption patterns, supplier readiness,  and financial drivers across each geography. Figures are illustrative projections and should be 
treated as directional, not as precise forecasts. See detailed breakdown of EU and country specific regulatory impact in the ᶬᴛᴝ qΡ˯СʤΡεᶭἋεʤʈφ˯͔̓ᶼ46

04 MARKET OPPORTUNITIES | NORWAY

HALF THE MARKET UNDOCUMENTED; CERTIFICATION 
PULLING COMMERCIAL AHEAD, MARKET AWAITING LIMITS
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TRANSITION DRIVERS
Mandatory GHG disclosure since 2022, but no binding 
̞˯̼˯φεἋᵻŗᴛἫŗᴜᵼᶼἋTEK17 §17ᶒ1 requires GHG accounting for 
apartment blocks and commercial buildings. This drives 
documentation without constraining material choice ᶒ a 
disclosure regime, not a performance standard. 

fʤΡφ˯˅˯ʈȹφ˯͔̓ἋʈΡʤȹφʤεἋφ˜ʤἋΡʤȹ̞Ἃʓʤ̼ȹ̓ʓἋε˯ː̓ȹ̞ἋᵻŗᴜἫŗᴝᵼᶼἋ
BREEAMᶒNOR (440+ certified buildings) requires 20 ᶒ
40% carbon reduction versus reference for Mat 01 
credits. FutureBuilt  demands 50% lifecycle reduction 
across ~80 projects. These programmes drive EPD 
demand in institutional and commercial segments. 

EEA alignment pressure is building toward limits 
ᵻŗᴛἫŗᴜᵼᶼἋNorway participates actively in Nordic 
Sustainable Construction. The EPBD's 2027 GWP 
roadmap deadline creates indirect pressure through EEA 
commitments, though no limit date is confirmed. 

Portfolio assessments show high EPD availability 
ȹ̼͔̓ːἋ̞ʤȹʓ˯̓ːἋʓ˯εφΡ˯ʀϠφ͔ΡεἋᵻŗᴛἫŗᴜᵼᶼἋCoverage exceeds 
80% for LCA ᶒrelevant categories, partly driven by 
integration of Swedish authority EPD data ᶒ suggesting 
supplyᶒside readiness ahead of regulatory demand. 

Singleᶒfamily homes are excluded, limiting scope 
ᵻŗᴛἫŗᴜἋʈ͔̓εφΡȹ˯̓φᵼᶼ TEK17 disclosure applies only to 
apartments and commercial, leaving a significant segment 
undocumented.

PROJECTED MARKET TRANSITION 1

Estimated transition of the Norwegian building 
materials market based on regulatory requirements, 
market demand and supplier readiness. Y axis 
ΡʤΘΡʤεʤ̓φεἋφ͔φȹ̞Ἃεȹ̞ʤεἋС͔̞Ϡ̼ʤἋΘʤΡἋᶬ̼ȹφϠΡ˯φгἋ̞ʤСʤ̞ᶭἋ˅͔ΡἋ
ᶬ|ƵqἋΡʤ̞ʤСȹ̓φᶭἋΘΡ͔ʓϠʈφἋʈȹφʤː͔Ρ˯ʤεᶼ

MARKET IMPLICATIONS
SUPPLIERS
EPD demand is real but segmented: strong in BREEAM ᶒNOR and 
FutureBuilt  projects, limited in residential and SME segments. 
Suppliers with EPDs gain specification access in the growing 
certified commercial segment. Without binding limits, there is less 
urgency to demonstrate below ᶒaverage GWP. This will change 
when limits arrive, making early investment in lower ᶒimpact 
product development a pre ᶒpositioning strategy.

DISTRIBUTORS
Norway's split market ᶒ advanced in certified commercial, early ᶒ
stage in residential ᶒ creates a dual strategy requirement. 
Distributors serving institutional clients need systematically 
mapped EPD data and LCA advisory capability. For the broader 
SME market, awareness building and readiness preparation are the 
priorities. The high EPD availability in leading distribution channels 
(~80%) suggests supply ᶒside readiness; the opportunity lies in 
converting data availability into commercial differentiation before 
limits create universal demand.

BUILDERS
TEK17 disclosure is a compliance exercise for apartments and 
commercial but does not constrain material choice. Builders in 
BREEAMᶒNOR projects face the more demanding documentation 
standard. The knowledge gap is less acute than in Denmark (where 
limits create urgency) but will sharpen when limits are introduced. 



Notes: 1. Estimates based on STARK Group analysis of regulatory implementation timelines, market adoption patterns, supplier readiness,  and financial drivers across each geography. Figures are illustrative projections and should be 
treated as directional, not as precise forecasts. See detailed breakdown of EU and country specific regulatory impact in the ᶬᴛᴝ qΡ˯СʤΡεᶭἋεʤʈφ˯͔̓ᶼ47

04 MARKET OPPORTUNITIES | GERMANY

MOST PRODUCTS LACK CARBON DOCUMENTATION ᶒ WIDE 
DATA GAP WITH SIGNIFICANT TRANSITION AHEAD
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TRANSITION DRIVERS
No mandatory embodied carbon requirements until 
ᴝᴛᴝᴥἋȹφἋʤȹΡ̞˯ʤεφἋᵻŗᴛἫŗᴜἋʈ͔̓εφΡȹ˯̓φᵼᶼ The GMG 
implements the EPBD with "1:1 minimum ambition." WLC 
disclosure arrives from 2028; but is still in development. 
The regulatory clock is 3 ᶒ4 years behind the Nordics.

Voluntary certification is advanced but concentrated in 
ʈ͔̼̼ʤΡʈ˯ȹ̞ἋᵻŗᴜἫŗᴝᵼᶼἋ~17% of office stock in major cities 
carries green certification, growing 21% year -on-year. 
DGNB has required LCA since its launch. But certification 
has not reached the SME contractor segment.

EPD coverage among leading distributors is low (~28%) 
ᵻŗᴛἫŗᴜἋʈ͔̓εφΡȹ˯̓φᵼᶼἋThis reflects both lower 
manufacturer EPD availability and less systematic SKU -
level mapping compared to Nordic markets. The supplier 
landscape is fragmented.

Ǚ˜ʤἋᴂᴡᴛᴛʀ̓Ἃ˯̓˅ΡȹεφΡϠʈφϠΡʤἋ˅Ϡ̓ʓἋʓ͔ʤεἋ͔̓φἋφȹΡːʤφἋ
ʤ̼ʀ͔ʓ˯ʤʓἋʈȹΡʀ͔̓ἋᵻŗᴛἫŗᴜἋʈ͔̓εφΡȹ˯̓φᵼᶼἋFinancial 
incentives (BEG/KfW/BAFA) focus on operational energy 
performance, not material specification. No subsidy 
cascades toward lower -carbon products. 

Market contraction compounds the lag ᶒ volume has 
fallen 25% since 2019 (all levels). The deepest downturn 
in 30 years reduces appetite for new compliance 
investment and concentrates contractor attention on cost.

PROJECTED MARKET TRANSITION 1

Estimated transition of the German building materials 
market based on regulatory requirements, market 
demand and supplier readiness. Y axis represents total 
εȹ̞ʤεἋС͔̞Ϡ̼ʤἋΘʤΡἋᶬ̼ȹφϠΡ˯φгἋ̞ʤСʤ̞ᶭἋ˅͔ΡἋᶬ|ƵqἋΡʤ̞ʤСȹ̓φᶭἋ
product categories.

MARKET IMPLICATIONS
SUPPLIERS
Germany's regulatory vacuum means EPD investment currently 
serves only the certified commercial segment ᶒ a fraction of total 
demand. However, the CPR (from 2026) and GMG (from 2028) will 
change this structurally. Suppliers who wait for regulation to 
mandate EPDs will face a compressed transition window. Those 
who invest now build specification access in the certified segment 
and position for a market -wide shift. Concrete, insulation, and steel 
face the highest eventual exposure given their GWP contribution.

DISTRIBUTORS
With only ~28% EPD coverage among leading distributors, the 
German market presents a largest data infrastructure gap -  and 
therefore the largest opportunity for differentiation. Distributors 
who systematically map EPDs to their product range ahead of 
regulation will hold a structural advantage when the GMG makes 
documentation relevant to the broader market. In the near term, 
the commercial opportunity is focused on DGNB -certified projects 
and EU Taxonomy -aligned developments. 

BUILDERS
Most German builders face no documentation burden today. This 
will change from 2028 with WLC disclosure. The knowledge and 
capability gap is substantial ᶒ particularly among SMEs who have 
had no regulatory incentive to engage with carbon documentation.



Notes: 1. Estimates based on STARK Group analysis of regulatory implementation timelines, market adoption patterns, supplier readiness,  and financial drivers across each geography. Figures are illustrative projections and should be 
treated as directional, not as precise forecasts. See detailed breakdown of EU and country specific regulatory impact in the ᶬᴛᴝ qΡ˯СʤΡεᶭἋεʤʈφ˯͔̓ᶼ48

04 MARKET OPPORTUNITIES | AUSTRIA

MOST PRODUCTS LACK CARBON DOCUMENTATION ᶒ WIDE 
DATA GAP WITH SIGNIFICANT TRANSITION AHEAD
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TRANSITION DRIVERS
No current mandatory embodied carbon requirements 
ᵻŗᴛἫŗᴜἋʈ͔̓εφΡȹ˯̓φᵼᶼἋOIB Guideline 7 (sustainability/WLC) 
is expected in 2027 but not yet published. OIB Guideline 6 
(energy) was revised in September 2025, but addresses 
operational performance only.

Federal structure adds implementation complexity 
ᵻŗᴛἫŗᴜἋʈ͔̓εφΡȹ˯̓φᵼᶼἋOIB Guidelines must be adopted 
nationally then incorporated into nine separate state 
building laws. This creates a longer implementation and 
introduces risk of uneven implementation pace.

ǙȹЮ͔͔̼̓гἋ˯εἋφ˜ʤἋΘΡ˯̼ȹΡгἋːΡʤʤ̓Ἃ˅˯̓ȹ̓ʈʤἋʓΡ˯СʤΡἋᵻŗᴜἫŗᴝᵼᶼἋ
Austria has actively mapped OIB Guideline 6 against EU 
Taxonomy technical screening criteria. For developers 
seeking Taxonomy -aligned finance, this creates demand 
for verified carbon data ᶒ currently concentrated in 
commercial and larger residential (>5,000 m²). 

Financial incentives target operational performance, not 
̼ȹφʤΡ˯ȹ̞εἋᵻŗᴛἫŗᴜἋʈ͔̓εφΡȹ˯̓φᵼᶼἋThe Sanierungsbonus and 
similar programmes fund thermal renovation but do not 
differentiate by embodied carbon. 

Market trajectory broadly follows Germany with a slight 
additional lag (all levels).  Regulatory timelines, market 
structure, and financial incentive design closely mirror 
Germany, but the federal implementation layer adds 6 ᶒ12 
months of additional delay.

PROJECTED MARKET TRANSITION
Estimated transition of the Austrian building materials 
market based on regulatory requirements, market 
demand and supplier readiness. Y axis represents total 
εȹ̞ʤεἋС͔̞Ϡ̼ʤἋΘʤΡἋᶬ̼ȹφϠΡ˯φгἋ̞ʤСʤ̞ᶭἋ˅͔ΡἋᶬ|ƵqἋΡʤ̞ʤСȹ̓φᶭἋ
product categories.

MARKET IMPLICATIONS
SUPPLIERS
Austria is currently a documentation - free environment for 
embodied carbon in construction products. This will change from 
2027 with OIB Guideline 7, but the timeline is less certain than in 
Germany. Suppliers selling into Taxonomy -aligned projects already 
face carbon data requests. The primary near - term requirement is 
EPD availability for products entering the Austrian market via the 
baubook database and klimaaktiv criteria. Suppliers active in both 
Germany and Austria can leverage a single EPD investment across 
both markets.

DISTRIBUTORS
The Austrian market is small relative to Germany but follows a 
parallel trajectory. Distributors can deploy capabilities developed 
for the German market with limited local adaptation. The near - term 
commercial opportunity is limited to Taxonomy -aligned and 
klimaaktiv -certified projects. From 2027, OIB Guideline 7 will begin 
to create broader demand. 

BUILDERS
Austrian builders currently face no embodied carbon obligations. 
Awareness and capability levels are low outside the institutional 
commercial segment. When OIB Guideline 7 introduces 
requirements, the transition will be sudden for most of the market -  
creating acute demand for advisory support and pre - integrated 
documentation tools. 



Notes: 1. Estimates based on STARK Group analysis of regulatory implementation timelines, market adoption patterns, supplier readiness,  and financial drivers across each geography. Figures are illustrative projections and should be 
treated as directional, not as precise forecasts. See detailed breakdown of EU and country specific regulatory impact in the ᶬᴛᴝ qΡ˯СʤΡεᶭἋεʤʈφ˯͔̓ᶼ49

04 MARKET OPPORTUNITIES | UNITED KINGDOM

GROWING DEMAND FOR IMPACT DATA IN LONDON AND 
CERTIFIED COMMERCIAL, REST AWAITING A TRIGGER

0%

25%

50%

75%

100%

2025 2030

Unverified impact (L0)

Documented (L1)

Lower - impact (L2)

Next -generation (L3)

TRANSITION DRIVERS
No mandatory WLC requirements, but strong industry 
ΘϠε˜ἋᵻŗᴛἫŗᴜᵼᶼ Part Z, backed by 150+ organisations 
including RIBA and RICS, proposes mandatory WLC 
assessment followed by binding limits. The Construction 
Products Reform White Paper (February 2026) signals 
movement toward stricter product data requirements. 

London Plan already functions as a regulatory proxy 
ᵻŗᴛἫŗᴜᵼᶼ The Greater London Authority mandates WLC 
assessments for all major developments ᶒ creating the 
εφȹ̓ʓȹΡʓἋ˅͔ΡἋǦōᶩεἋ̞ȹΡːʤεφἋʈ͔̓εφΡϠʈφ˯͔̓Ἃ̼ȹΡ̕ʤφᶼ

BREEAM is the primary demand driver and is the most 
Θʤ̓ʤφΡȹφʤʓἋʈʤΡφ˯˅˯ʈȹφ˯͔̓Ἃː̞͔ʀȹ̞̞гἋᵻŗᴜἫŗᴝᵼᶼ Mat 01 credits 
reward carbon reduction of 20 ᶒ40% versus reference. 
BREEAM V7 (2025) strengthens the embodied carbon 
focus. The UK has more BREEAM -certified buildings than 
any other country.

The market is bifurcated (all levels).  London, 
commercial, infrastructure, and institutional segments are 
advanced ᶒ documentation and lower - impact 
specification are routine. Regional, residential, and SME 
segments remain largely undocumented. 

Future Homes Standard (December 2026) addresses 
operational carbon but excludes embodied  carbon 
ᵻŗᴛἫŗᴜἋʈ͔̓εφΡȹ˯̓φᵼᶼ This limits the near - term regulatory 
pull for product carbon data in residential new build.

PROJECTED MARKET TRANSITION 1

Estimated transition of the UK building materials 
market based on regulatory requirements, market 
demand and supplier readiness. Y axis represents total 
εȹ̞ʤεἋС͔̞Ϡ̼ʤἋΘʤΡἋᶬ̼ȹφϠΡ˯φгἋ̞ʤСʤ̞ᶭἋ˅͔ΡἋᶬ|ƵqἋΡʤ̞ʤСȹ̓φᶭἋ
product categories.

MARKET IMPLICATIONS
SUPPLIERS
EPD demand is strong in BREEAM-certified, London Plan, and PAS 
2080 infrastructure projects but limited elsewhere. Suppliers must 
hold EN 15804+A2 -compliant EPDs to access the certified 
segment. The Construction Products Reform White Paper signals 
that product data requirements are tightening. UK manufacturers 
selling into the EU are already subject to CPR EPD requirements ᶒ 
creating a dual compliance incentive.

DISTRIBUTORS
The UK's bifurcated market creates a segmented opportunity: 
systematic EPD data and advisory capability for the 
institutional/commercial/London segment now, and readiness 
positioning for the broader market when Part Z or equivalent 
regulation arrives. The wholesale opportunity is to serve as the 
compliance bridge: simplifying access to documented products for 
builders who face BREEAM, London Plan, or PAS 2080 
requirements but lack in -house sustainability capability. ᶒ

BUILDERS
UK builders face a patchwork: mandatory WLC in London, 
BREEAM requirements in commercial, PAS 2080 in infrastructure, 
and no obligation in most residential. Builders operating across 
segments must navigate varying documentation standards ᶒ 
creating demand for suppliers and Distributors who provide 
consistent, pre -verified product carbon data regardless of which 
standard applies.
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04 MARKET OPPORTUNITIES

THE TRANSITION CREATES REAL OPPORTUNITY 
FOR EVERY ACTOR IN THE VALUE CHAIN

MANUFACTURERS
Manufacturers who provide verified, 
product - level sustainability data and 
progressively lower environmental 

impacts will secure market access and 
remain specification -competitive as 

requirements tighten.

DISTRIBUTORS
Distributors will play a critical role by 
translating complex regulatory and 

sustainability requirements into 
accessible product choices, 

documentation and guidance for 
customers across markets.

BUILDERS
Builders face a growing compliance and 

documentation burden and will increasingly rely on 
suppliers and distributors to identify products that 
meet regulatory, certification and project -specific 

sustainability requirements. Those who navigate this 
well gain access to regulated and certified projects.
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04 MARKET OPPORTUNITIES

KEY IMPLICATIONS AND OPPORTUNITIES ACROSS THE 
VALUE CHAIN

MANUFACTURERS DISTRIBUTORS BUILDERS

Implications.  The shift from voluntary to mandatory 
environmental reporting is changing the conditions of 
market access. Verified product data, starting with 
EPDs and expanding to a broader set of sustainability 
indicators, is becoming a baseline requirement to 
market access. Carbon comes into scope first and 
most urgently, but the direction of travel is toward full 
environmental disclosure across the product lifecycle. 
Manufacturers who invest in this infrastructure early 
will retain and grow share in a market that is actively 
restructuring around performance thresholds and 
stand to gain disproportionately as it does. 

Commercial opportunity.  Those who can document 
performance across the full environmental profile of 
their product will be better positioned as distributor 
assortment decisions increasingly reflect these 
criteria. Bringing products to market that meet 
progressively stricter thresholds creates first -mover 
advantage with distributors like STARK, who are 
actively curating their range toward future - fit 
products.

Implications.  Overlapping mandatory requirements ᶒ 
national carbon limits, CPR declarations, EU 
Taxonomy criteria, building certification standards, 
chemical content rules ᶒ create complexity that most 
individual builders cannot navigate alone. This 
positions the distributor as the natural intermediary, 
best placed to aggregate, translate, and simplify 
compliance across the product range at the point of 
purchase.

Commercial opportunity. Distributors who map 
environmental documentation to their product range 
and embed it into the purchasing experience will 
deepen customer relationships and become 
structurally harder to displace. STARK's KlimaLog 
tool is one example: by giving builders direct access 
to product - level carbon data, it has cut 
documentation time from several weeks to one hour 
for large customers. Distributors who offer this kind 
of integrated support build loyalty where it matters 
most, particularly among SMEs who need it and are 
least able to develop it themselves.

Implications.  The documentation burden is growing 
on builders, and for SMEs it is acute. Around 40% of 
Danish SME builders are concerned about meeting 
future climate requirements, and roughly 50% cite 
documentation as their biggest challenge. Builders 
sourcing through channels with pre - integrated 
environmental data will reduce compliance risk and 
cut administrative time significantly, making supplier 
choice increasingly a compliance decision as much 
as a commercial one.

Commercial opportunity. Sustainability compliance 
is becoming a prerequisite for tender access, 
especially on public projects. Builders who get ahead 
of documentation and can demonstrate low -carbon 
material choices in LCAs and project reporting will be 
better positioned to win work as carbon credentials 
become a qualification criterion. Done efficiently, 
what looks like a cost becomes a competitive edge in 
project acquisition.
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05 APPENDIX

GLOSSARY
Abbreviation Full term Definition

BAFA Bundesamt für Wirtschaft und Ausfuhrkontrolle The German Federal Office for Economic Affairs and Export Control

BEG Bundesförderung für Effiziente Gebäude A German federal funding programme offering financial incentives to reduce energy use and emissions in the building sector.

BEK Bekendtgørelse om håndtering af affald og materialer 
fra bygge - og nedrivningsarbejde qȹ̓˯ε˜ἋΡϠ̞ʤεἋἋΡʤΞϠ˯Ρ˯̓ːἋεʤ̞ʤʈφ˯СʤἋʓʤ̼͔̞˯φ˯͔̓Ἃ˅͔ΡἋʀϠ˯̞ʓ˯̓ːεἋḀᴝᴡᴛἋ̼ṖἋ˅Ρ͔̼ἋňϠ̞гἋᴝᴛᴝᴡᶻἋ˯̓ʈ̞Ϡʓ˯̓ːἋΡʤε͔ϠΡʈʤἋ̼ȹΘΘ˯̓ːἋȹ̓ʓἋ̼ȹφʤΡ˯ȹ̞-speci fic sorting.

BMN Bouwmaterialen The market leading distributor of general building materials in the Netherlands

BNB Bewertungssystem Nachhaltiges Bauen An instrument for planning and evaluating sustainable and usually public construction projects. It complements the Guideline for  Sustainable Building.

BPR Biocidal Products Regulation Governs the market placement and the use of products designed to control harmful organisms like bacteria, pests, and algae

BR18 Danish Building Regulation 2018 Danish national building code setting LCA requirements and embodied carbon thresholds

BREEAM Building Research Establishment Environmental 
Assessment Method UK-origin green building certification scheme; dominant in UK and Nordic markets

CBAM Carbon Border Adjustment Mechanism EU mechanism imposing carbon costs on imported goods to prevent carbon leakage; covers cement, steel, and aluminium

CDW Construction and Demolition Waste Includes materials generated from the construction, renovation, repair, and demolition of buildings, roads, and civil infrast ructure

CE marking Conformité Européenne A statement by the manufacturer that the product meet EU requirements at the time it was placed on the market.

CEAP Circular Economy Action Plan Aims to transition Europe from a "take -make-use-dispose" model to a circular system, doubling the EU's circular material use rat e to 24% by 2030.

CMRs Carcinogenic, Mutagenic, and Reprotoxic substances Chemical agents classified based on their ability to cause cancer, genetic mutations, or reproductive harm, usually regulated  within the EU and by IARC.

CPR Construction Products Regulation EU regulation requiring standardised performance declarations for construction products, inc. carbon data

CSRD Corporate Sustainability Reporting Directive EU law that mandates standardized, detailed sustainability reporting for large companies and listed firms, starting in 2024/2 025 .

DGNB Deutsche Gesellschaft für Nachhaltiges Bauen German green building certification scheme; widely used across DACH markets

DIN SPEC 91606 Deutsches Institut für Normung Specification A German standardization document, that establishes the "Applied life cycle assessment for buildings -  data basis, rules and pre sentation of results".

DNSH Do No Significant Harm EU regulatory standard requiring that sustainable investments or projects not cause significant damage to any of six core enviro nmental objectives.

DoP Declaration of Performance A mandatory, legally binding document which guarantees a construction product complies with its declared characteristics and enables CE marking.




